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Interview

TCD - Why the interest in Lean?
KZ - Lean—often referred to as Lean Manufacturing—while applicable within 
the four walls of a plant, is also a powerful philosophy that can be applied 
across many other areas within an organization.  General Cable has trained 
many associates in Lean and has successfully supplied them with the 
necessary toolset, which they apply across functions to develop and optimize 
a supply chain that is low-cost, flexible and customer-focused.

TCD - How did General Cable start its Lean journey, 
and what are some of the lessons learned?
KZ - General Cable’s journey began within manufacturing about a decade 
ago and continues still today.  Our Lean and SixSigma strategies are most 
easily applied within a manufacturing operation, which helps us achieve 
manufacturing excellence.  We have been able to dramatically improve the 
flow of product through our plants while reducing defects, scrap, working 
capital and inventories.  
After a few years, however, we realized that to truly gain the greatest benefit 
from Lean, we needed to take a broader approach, looking outside of our 
plants and within our total organization as well as externally to our customers.  
If not, we would run the risk of becoming very good at what was important to 
us, but not at what may be important to our customers or supplier partners.  
Quality is an example of this.  Early in our Lean journey, we measured internal 
defects.  While we saw dramatic improvement in this area, we did not have the 
tools in place to view quality through the eyes of our customers. Therefore, 
we expanded our focus and began reviewing the things that were critical to 
our customers’ expectations.

TCD - What role do metrics play in optimizing a 
supply chain?
KZ - Our metrics are critical to our business success.  There is a common 
misperception that you cannot measure functions other than manufacturing, 
such as sales, using the same metrics.  I disagree with this perception because 
ultimately we work to make the best decisions for the overall company, our 
customers, our supplier partners and our shareholders.  This is done best by 
looking at the broader implications of our decisions and aligning metrics to support 
this more holistic view.  We encountered an example of this while focusing on 
reducing working capital and inventories within our plants.  This was the initial 
metric and we were successful in achieving it.  However, in some cases, we 
only moved our internal inefficiencies to our suppliers, forcing them to hold more 
inventory.  At the end of the day, the total inventory in the supply chain actually 
increased, along with the cost of our total supply chain.  Now, we are measuring 
total supply chain inventory with the intent that working capital, regardless of 
where it is in the supply chain, must be reduced.  (...)

Interview with Karl Zimmer from General Cable

About Karl Zimmer

Karl Zimmer has been Vice President 
of  Supply Chain & Sourcing,  North 
America, for General Cable Corporation 
since October, 2009.  He leads the N.A. 
Supply Chain team in planning and 
schedul ing, inventory management, 
log is t ics,  customer in tegrat ion and 
purchasing for businesses with combined 
revenues of over $1.5 billion.  
In his nine years with the company, he 
has held the positions of Vice President, 
Supply Chain; Plant Manager; Business 
U n i t  M a n a g e r ;  a n d  S u p p l y  C h a i n 
Manager.   Pr ior  to  Genera l  Cable, 
Zimmer worked for GE Aircraft Engines.  
He is act ive in the community as a 
member of the Board for the Dan Beard 
Council, Boy Scouts of America and 
the University of Cincinnati College of 
Engineering & Applied Science Dean’s 
Advisory Council.
Zimmer received a Bachelor’s degree in 
1999 in Industrial Engineering from the 
University of Cincinnati.
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About General Cable

General Cable (NYSE: BGC), a Fortune 500 company headquartered in Highland Heights, Kentucky, is a leader in the development, design, manufacture, 
marketing and distribution of copper, aluminum and fi ber optic wire and cable products for the energy, industrial, specialty and communications markets.  
With annual revenues approaching $5 billion, General Cable has 44 manufacturing facilities in 22 countries and offers competitive strengths in such 
areas as breadth of product line, brand recognition, distribution and logistics, sales and service and operating effi ciency.

This is General Cable, a company with a commitment to the future, to innovation, and to sustainability. It is a company prepared to meet its commitment to society and the environment.

TCD - What is Total Supply 
Chain Cost, and why is it 
applicable in today’s market?
KZ - The wire and cable industry is more 
competitive than ever.  For us to succeed, 
we need to have a supply chain that is 
customer-focused, low-cost and flexible.  By 
focusing only on one area of the chain, we 
are certain to miss a great deal of opportunity 
in becoming more competitive.  

TCD - What is Sales & 
Operations Planning, and how 
does it help in reducing total 
supply chain costs?
KZ - Sales & Operations Planning (S&OP) is 
the monthly rhythm by which the leaders of 
each division come together and determine 
supply and demand – how much are we 
going to sell, how much are we going to 
manufacture,  and what  are the correct 
levels of inventory to target?  From the 
supply chain’s perspective, this allows us to 
have a master operating plan.  But S&OP is 
only one tool.  We learned early on that we 

needed the right people to be successful.  
Without the right people within the Supply 
Chain organization, there is a tendency to 
focus only on the numbers, which potentially 
causes you to lose sight of the broader 
picture for decision-making.  We have spent 
several years taking our organization to the 
next level, developing associates who are 
not only well-versed in the theory of supply 
and demand, but can also apply this learning 
within a broader business context.

TCD - What are your next 
steps to driving down total 
supply chain costs?
KZ - We need to become better at looking 
outside of General Cable, truly integrating key 
supplier partners and customers as part of 
our supply chain team.  We recently brought 
together the supply chain and sourcing 
teams within North America under common 
leadership to help with this effort, and are 
already starting to capitalize on a great deal of 
opportunity to collaboratively work together, 
making changes that will reduce waste within 
our supply chain.

TCD - What are the keys to 
success in applying Lean 
philosophies outside of 
manufacturing?
KZ - There needs to be a cultural change, 
specifically around the realization of doing 
what is best for the overall company, not for one 
functional area.  We pulled together General 
Cable’s entire North American Sourcing & 
Supply Chain team in 2007 and introduced 
the concept of “Making the Right Move.”  The 
right move was defined not by individual or 
functional metrics, but by doing what was in 
the best interest of General Cable.
Also, understanding the large opportunity to 
improve processes outside of manufacturing 
is critical.  While Lean philosophies apply most 
easily within a plant where there is a lot of 
available data, and improvement results are 
very tangible and visibly seen, a lot of waste 
still exists in other processes.  Any type of 
waste or sub optimization in these processes 
can add cost, inflexibility, and working capital 
to a supply chain, and Lean provides a 
perfect set of tools to eliminate these forms 
of waste.

www.generalcable.es
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Prysmian Cables & Systems will present 
its latest enhanced range of passive 
broadband cable solutions later this month at 
CommunicAsia 2010 - the leading ICT event 
in SE Asia.

SE Asia continues to be a market of high strategic 
importance for Prysmian, and this is confi rmed by 
Prysmian’s participation in this major event and its 
strong presence and investments in the Region. 
With a Fibre Optic Cable production facility in 
Cikampek, Indonesia and commercial offices 
throughout the region, the ASEAN territories 
are some of the most active for the company’s 

Prysmian to continue strengthening its position in the 
telecommunications market of the region

telecoms business. Major supply contracts this 
year have been conducted not only in Indonesia 
but also in Philippines - with local operator Smart 
Telecom - whilst in Singapore Prysmian has 
supplied Singtel with high fi bre count cable to 
support the national broadband programme.
In Vietnam supplies of overhead fi bre optic cable 
continue for a fourth year as part of the nation’s 
drive to build a fi bre rich infrastructure and in 
The Kingdom of Brunei, Prysmian has recently 
supplied the fi rst FTTx project where initially 2000 
homes will be connected.
With an ever growing consumer demand for 
greater bandwidth, Prysmian continues to be 
highly committed to bringing innovative Broadband 

solutions to homes throughout Asia. Its latest 
range of Fibre-to-the-Home (FTTH) technologies 
will be presented at CommunicAsia 2010, with 
all products on display ideally suited to meet the 
region’s infrastructure growth needs.
Prysmian’s global director of Telecoms, Mr Hakan 
Ozmen - who will be present in Singapore for the 
CommunicAsia event - commented ,”The Asia 
Pacifi c market continues to lead the way in many 
aspects of the telecoms business and particularly 
in terms of FTTH deployment. As a local company 
producing in the region, Prysmian is ideally placed 
to support the development plans of the telecom 
operators and network providers in the region as 
they build the infrastructures needed to support 
the growing Broadband economy.”

The Nexans Board of Directors, chaired by 
Frédéric Vincent, met on July 27 to examine the 
Group’s consolidated fi nancial statements for the 
fi rst half of 2010.
Sales for the fi rst half of 2010 come to 2.955 
billion euros compared with 2.514 billion euros 
for the fi rst half of 2009. At constant non-ferrous 
metal prices(1), sales amount to 2.1 billion euros 
compared with 2.085 billion euros for the fi rst 
half of 2009.
At constant consolidated scope and exchange 
rates, sales are down organically against the same 
period in 2009 by 5.3% (6.3% for cable businesses 
alone)(4). After a particularly diffi cult fi rst quarter 
marked by an organic decrease in sales of 11.1%, 
the second quarter saw a sharp 12% upturn in 
sales across all businesses.
The operating margin comes to 83 million euros. 
The operating margin as a percentage of sales has 
progressively improved with the end of unfavorable 
weather conditions and with the gradual resolution 
of diffi culties in executing certain high-voltage 
submarine contracts to ultimately reach 4.0% at 
30 June 2010 (5.3% for the fi rst half of 2009), in a 
context of downward pressure on prices in building 
cables. The impact of these various factors was 
nonetheless partially offset by the restructuring 
operations implemented in 2009 resulting in further 
cost reductions over the fi rst six months of the 

Nexans announces 2010 fi rst half-year results
• Sales at constant metal prices(1): 2.1 billion 
euros, down 5.3% in organic terms
• Net upturn in sales in the second quarter: 
12%(2) higher than the first quarter
• Operating margin as a percentage of sales(3) 
at 4%, in line with expectations
• Expected increase in sales and operating 
margin for the second half of the year. Full 
year operating margin as a percentage of sales 
expected around 4.5% with possible upside

year. The operating margin also benefi ted from 
the policy to reduce non-ferrous metal inventory 
implemented by the Group (positive impact of 15 
million euros), refl ecting
Nexans’ commitment to continue optimizing its 
capital employed.

Nexans – 2010 First Half-Year results 2/12
The pre-tax profi t for the fi rst half of 2010 is 5 
million euros, compared with a loss of 36 million 
euros for the corresponding period in 2009. It 
takes into account a restructuring cost of 56 million 
euros, asset depreciations of 26 million euros and 
an income of 50 million euros (without any cash 
counterpart) from the revaluation of the Group’s 
copper inventory.
As a consequence, the net loss (Group share) is 
17 million euros (compared with a loss of 57 million 
euros in the fi rst half of 2009). The consolidated net 
debt comes to 277 million euros at June 30, 2010, 
compared with 312 million euros at June 30, 2009 
and 141 million euros at December 31, 2009.
Efforts to reduce the structural working capital 
requirement have released about 50 million 
euros in cash. These efforts have, however, been 
neutralized by the combined effect of increased 
business in the second quarter and the price of 
copper in the fi rst half of the year. At 18.3%, the 
ratio of the working capital requirement to the 
annualized last quarter sales reveals a further 
improvement of 60 basis points at June 30, 2010 
compared with December 31, 2009. Restructuring 
cash costs totaled 32 million euros for the half 
year.

Outlook
For the second half-year, sales should improve 
when compared with the fi rst half of 2010. In this 

same second half, operational profi tability should 
rise given the nonrecurrence of certain unfavorable 
aspects of the fi rst quarter, to an operating margin 
as a percentage of sales of around 4.5% for the 
year as a whole. There is a potential for further 
improvements if assumed commercial conditions 
turn out to be even better. After a net loss (Group 
share) of 17 million euros in the fi rst half of 2010, 
the Group should end the year with a profi t*. Net 
debt should decrease at year end compared with 
the situation at June 30, 2010*.
Commenting on the fi rst half-year results for 
2010, Frédéric Vincent, Chairman and CEO, 
said, “After a diffi cult fi rst quarter that undermined 
the half-year’s profi t, sales volumes have risen 
in the past three months, especially in those 
industrial sectors qualifi ed as early cycle, such as 
automotive and local area networks. Positioned 
on strong segments, such as, renewable 
energies, Transmission and Distribution networks 
(T&D), as refl ected in our participation in the 
Transgreen industrial initiative-, transport 
and energy resources, Nexans has access to 
considerable growth prospects. With a solid 
fi nancial structure, further strengthened by our 
ongoing actions to cut costs and rationalize our 
industrial facilities, the Group has the necessary 
resources to continue to implement its strategy of 
a fi rm commitment to development in emerging 
areas. This is demonstrated by commercial and 
industrial projects in Russia, China, India and 
the Middle East, where we will shortly inaugurate 
our fi rst production site in Qatar. Lastly, with a 
view to optimizing our organizational structure, 
transversal programs targeting manufacturing 
excellence, commercial effi ciency and employee 
training are gradually being rolled out to all 
Group units. Based on these factors, and looking 
beyond the 2010 transition year, Nexans remains 
confi dent about its economic model.”
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Effective shielding solutions are essential

System designers need to deal with problems 
of signal ingress and egress caused by 
electromagnetic interference (EMI). EMI and 
RF interferences have a negative impact on 
signal transmission performance and reliability. 
Poor shielding effectiveness can result in packet 
loss, decreased bandwidth and even connection 
loss. The purpose of a shielded cabling system 
is to provide increased immunity against high 
frequency noise. 
Effective shielding can protect cables from signal 
ingress or egress, as well as triboelectric or 
other mechanical noise. With a growing need for 
more sophisticated shielding solutions, system 
designers need to fi nd the right shielding solution 
for each application.
Belden Shielded Systems deliver superior 

Belden introduces effective shielded cabling systems to meet 
current and future networking needs

performance against EMI and RF interferences 
with maximum shielded effectiveness, and deliver 
complete reliability and unparalleled warranty. 
They have been proven to provide an overall 
blend of high performance and quality products 
that deliver a reliable and easy to install solution.
Prior to introducing these new systems, Belden has 
conducted extensive internal testing procedures in 
line with relevant standards. Tests covered over 
100 different cabling confi gurations, including 
short links, long links, worst cases and most 
demanding 4 connector channel confi gurations. 
These tests were performed at frequencies of up 
to 250 MHz.
All transmission parameters were tested, including 
attenuation, NEXT, FEXT and Return Loss. The 
test results proved very good and consistent 
matching of components and excellent end-to-
end performance. Moreover, these systems have 
been externally verifi ed in both channel and link 
confi gurations by Delta laboratories in Denmark.
At the heart of the Belden Shielded Solutions 
is a shielded ‘Tool-less’ modular jack, a high 

quality, easy to install jack. The KeyConnect 
Modular Jack helps to reduce installation time and 
provides superior shielding performance without 
compromising the size and ease of use of the 
UTP connector. The modular jack comes with a 
termination cap to prevent the untwisting of the 
pairs to endure the integrity of the transmission 
performance. Other components of the system 
include:
- Belden Category 6 and 5 e cables ideal for 
networks where noise and interference is high
- Modular cords and pigtails for optimum electrical 
performance at component level
- 24 or 48 port KeyConnect Shielded Patch Panels 
for horizontal distribution or equipment terminations 
in data centers and telecommunications rooms
Introducing the new systems Andy Kuszczak, 
Product Manager Belden EMEA said: “Belden can 
now deliver the systems applicable for high noise 
environments, including offi ces and hospitals. This 
new range delivers Belden quality, performance 
and reliability - with the added benefi t of tool-less 
termination.”

Following a year marked by business expansions, 
Ducab one of the leading manufacturers of 
power cables in the Middle East has been 
honoured for the second consecutive year by 
the Superbrands organisation for its marketing 
and branding excellence. 

The honour is a powerful endorsement that 
recognizes Ducabs exceptional work in positioning 
the brand while strengthening business relationships 
from its UAE headquarters. Ducab has been chosen 
for second time as a UAE Superbrand against stiff 
competition and as one of the very few recognised 
industrial brands.
Andrew Shaw, Managing Director of Ducab, says 
that as one of the leading companies in the UAEs 
manufacturing sector, Ducab is very proud to have 
been recognised & honoured by the local business 
community and its industry peers. Focusing on 
client relationships coupled with the development 
of reliable & high quality products has taken us 
far in the past thirty years, comments Shaw. As 
a joint venture between the governments of Abu 
Dhabi and Dubai, our success is a testament to the 
remarkable achievements that can be realised by 
mutual cooperation and the visionary leadership of 
UAE as a whole. 
Ashish Chaturvedy, Marketing Manager at Ducab, 

Ducab awarded UAE Superbrand for 
second consecutive year

says, Our products are supplied to partners around 
the world including Middle East, Asia & Africa from 
a series of UAE factories and business offi ces. The 
company has consistently gained ground over the 
years, capturing a market share of over 50 per cent 
in the UAE and with strong ambition to expand within 
the GCC region over the next few years. 
With two factories in Jebel Alione of which is a cable 
factory and the other a PVC compounding plantthe 
company also operates two cable manufacturing 
facilities in Mussafah, Abu Dhabi, and the UAEs fi rst 
copper rod casting plant also located in Abu Dhabi. 
Looking to the future, Ducab is also preparing to 
launch a high-voltage cables factory jointly owned 
by ADWEA & DEWA (known as Ducab HV) which 
is currently under construction in Dubai and due for 
completion during 2011. 

Liberty Wire & Cable 
becomes Liberty AV 
Solutions

Liberty Wire & Cable has officially 
changed its name to Liberty AV 
Solutions. The company changed 
its name to better reflect its new 
presence as a comprehensive 
connectivity infrastructure AV 
solutions provider.

“Unveiling Liberty AV Solutions as our 
new name marks a significant milestone 
in the history of our company,” said 
Liberty president,  John Dace. “The 
name Liberty Wire & Cable no longer 
adequately represented our business, 
our  products,  or  our  posi t ion as a 
leader in connectivity infrastructure AV 
solutions. The new name embodies our 
ability and continuing commitment to 
help our customers find labor savings, as 
well as one-stop-shop solutions through 
a unique combination of products and 
expertise.” 
In conjunction with the name change, the 
company also revealed its “Dedicated 
to Digital” initiative backed by a line of 
products and services designed to assist 
operations making the transition from 
analog to digital. 

http://www.yourcableandwirenews.com/
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JUST seven months after commencing cable 
construction and installation, and following 
a comprehensive program of testing, the 
WIOCC-EASSy cable is now complete, has 
gone live and is ready for business. 

This marks the launch of the largest submarine system 
serving sub-Saharan Africa. The cable, which was 
completed on time and on budget, will revolutionize 
global connectivity in Africa, connecting 21 countries in 
eastern and southern Africa to the rest of the world.
“WIOCC’s EASSy cable went live last Friday and 
the fi rst circuits are already being provisioned on the 
network. The success of the WIOCC-EASSy model, 
with 26 telecoms operators as members, means that 
we already have a large volume of traffi c to load onto 
the network.
“WIOCC has sold more than 7Gbps of capacity and in 
total approximately two thirds of the initial lit capacity of 
30Gbps (three 10Gbps wavelengths) has been sold. 
With another 80+ Gbps upgrade planned within the 
next six to twelve months and the option of lighting 
40Gbps wavelengths in the future WIOCC will deliver 
the most cost effective and reliable bandwidth to the 
region for many years to com” said Chris Wood, the 
WIOCC CEO.
The EASSy cable is a 10,000 km fi bre-optic submarine 
cable with the capability to deliver a massive 1.4 Terabits 
per second of capacity, making it the largest submarine 
cable system serving the African continent. Onward 
connectivity will be available into 12 landlocked African 
countries through shareholders’ backhaul networks, 
and to global business centres and internet exchanges 
using a variety of international cable systems, ensuring 
diversity and providing the most comprehensive reach 
of any system serving the region.
He said the launch of the WIOCC-EASSy cable 
signifi cantly increases the diversity options available to 
service providers for their international connectivity.
In addition, EASSy is the only East African system 
with built-in, end-to-end resilience, being based on a 
“collapsed ring” design that minimises the impact of 

WIOCC-EASSY cable ready for business

cable cuts and equipment failure. As a result, service 
providers now have the opportunity to differentiate 
themselves based on delivering high-reliability, high-
performance international connectivity and internet 
services to their customers.
Joe Sloan, who represented the project Financiers, 
the IFC and the World Bank said the Completion 
of the EASSy submarine cable represents a major 
step forward in bringing the countries of the Eastern 
African Region closer together and closer to the rest 
of the world.
“The arrival of EASSy and low-cost access to the 
global communications network is a potential ‘game 
changer’, which should benefi t the Region in the fi elds 
of business, medicine and education, and lead to 
improved employment opportunities.
“Seamless connection to the global internet will also 
improve peoples’ lives, increasing access to knowledge, 
research, services and entertainment,”” he said.
“EASSy is now ready for service and this is a new 
signifi cant step in connecting the east coast of Africa 
to the internet and the rest of the world. It offers great 
potential for further economic and social development,” 
said Philippe Dumont, Head of Alcatel-Lucent’s 
submarine network activity.
On his part, the Chairman of the WIOCC Board, Mr 
John Sihra, who led the board in the handing over 
process said, “The launch of the EASSy system 
represents the realisation of our vision to bring 
high-performance communications and affordable, 
accessible internet to this region of Africa. The EASSy 
system and WIOCC will be instrumental in bridging the 
digital divide and in boosting growth opportunities for 
Africa and its people. EASSy’s reach is unparalleled, 
connecting countries that no other submarine system 
can serve.”
To ensure this reach, EASSy has 9 landing stations. 
These are in Port Sudan, Djibouti, Somalia, Mombasa, 
Dar es Salaam, Moroni in the Comoros Islands, Toliary 
in Madagascar, Maputo in Mozambique and Mtunzini 
in South Africa.

El Sewedy looks to Asia 
and Africa for rising 
demand
El Sewedy, Cables Holding, the 
Middle East’s biggest publicly traded 
maker of power cables, is seeking 
to sell and invest in Asia and Africa 
as demand for its products slows 
in Europe, the company’s chief 
executive said. 

The electrical equipment manufacturer 
is in talks about projects for power 
generation in Pakistan and wind energy 
in Turkey, Chief Executive Officer Ahmed 
El Sewedy said in a July 15 interview. 
El Sewedy is also considering building 
plants to produce wind turbines in Brazil 
and India, he said.
“Europe will be flat for the next two to 
three years, but Asia, Africa and the 
Middle East will keep on expanding,” 
El Sewedy said at his headquarters 
office in Cairo. In the wake of the global 
financial crisis, “we are trying to secure 
other markets, to see where we can fit,” 
he said.
The chief executive said he would be 
happy if energy demand in Africa and 
Asia grew by 5 percent to 7 percent a 
year. The company plans to boost its 
output by an additional 30,000 metric 
tons this year to 165,000 tons, with a 
further increase to 190,000 tons planned 
for 2011.
Net income will rise about 25 percent 
this year, he said, from the 630 million 
Egyptian pounds ($110.6 million) the 
company earned in 2009.
“We opened 12 new factories, and all 
that will start to produce revenue this 
year,” he said.
The economic contraction and decline in 
the euro’s purchasing power prompted 
the Egyptian cable-maker to lower its 
growth forecasts for European countries, 
which together represent less than 
10 percent of its business, El Sewedy 
said.

http://www.yourfibreopticnews.com/
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Nexans, has been awarded a major contract 
by Lincs Wind Farm Limited to supply the 
medium voltage submarine array cables 
and associated accessories for the 270 MW 
Lincs offshore wind farm to be constructed off 
the east coast of England. The order further 
extends Nexans’ involvement in the Lincs wind 
farm project, as it follows the contract awarded 
by Centrica in November 2009 to supply the 
HV submarine power export cables.

Nexans to supply submarine array cables for Lincs offshore 
wind farm off the east coast of England

Prysmian has signed in Paris an industrial 
partnership agreement with other 11 
European leading groups in the power 
generation and transmission technologies 
and industries. The initiative, patronised 
by the French Minister for Ecology, Energy, 
Sustainable Development and Town and 
Country Planning, Jean-Luis Borloo and 
of the French Republic President’s Special 
Advisor, Henri Guaino, aims at studying the 
feasibility and the realisation of the trans-
Mediterranean super-grid “Transgreen” 
that shall carry renewable energy from 
Northern Africa to Europe.

Together with Prysmian, the project involves 
Abengoa, Alstom, Areva, Atos, Origin, CDC 
Infrastructure, EDF, Nexans, RED Eléctrica de 
España, RTE, Siemens e Veolia. The 12 partners 
will be under the central coordination of a 

The contract for the Lincs wind farm medium voltage 
array cables covers the design, manufacture and 
supply of 64.8 km of 3-core cable with a conductor 
cross-section of 185 mm² and 20.5 km of 3-core 
cable with a conductor cross-section of 630 
mm², together with the required installation and 
connection accessories. In addition to the power 
cores, the cables will also incorporate fi bre-optic 
cables for the monitoring and control of the wind 

farm.
“This latest contract for Lincs wind farm further 
reinforces our position as a key supplier of 
cables for the UK’s ambitious offshore wind farm 
programme”, says Yvon Raak, Nexans Senior 
Corporate Executive Vice President. “It is also 
a perfect example of Nexans’ fully integrated 
approach to the offshore wind sector, based 
on our proven capability to meet every cable 
requirement, from low voltage cables in the wind 
turbine towers, through medium voltage array 
cables, to the high voltage export cables that bring 
the power ashore.”
The array cables will be produced at the Nexans 
plants in Hanover, Germany and Halden, Norway. 
The accessories are scheduled for delivery to site 
at the end of 2010, while delivery of the cables will 
start in March 2011.
The Lincs offshore wind farm
The Lincs offshore wind farm will be built in the 
Greater Wash area - a region which has been 
identifi ed by the British government for large offshore 
wind farm developments. The wind turbines will 
be constructed 8 km off the coast, to the east of 
Skegness, at a water depth of 10-15 m.
Lincs should go on line by the end of 2012 and, with 
a total installed power of up to 270 MW (up to 75 wind 
turbines each producing 3.6 MW), should generate 
enough electricity to satisfy the demands of 200,000 
British households.
Six of the turbines will be constructed adjacent to the 
Lynn and Inner Dowsing wind farms, which were fully 
commissioned in March 2009, and for which Nexans 
delivered all the required submarine cables.

Prysmian joins “Transgreen”, the super grid that will carry 
energy from renewable sources from Northern Africa to Europe

corporate body aimed at studying the technical, 
industrial, economic, financial, regulatory and 
institutional aspects of a transmission system 
for power coming mainly from renewable 
sources in the Mediterranean.
Established for an initial period of three years, 
“Transgreen” is part of the Mediterranean Solar 
Plan (MSP) and is open to other companies, 
coming mainly from Southern countries, in 
order to promote the cooperation in the design 
and engineering of the electrical systems that 
will help speed up the transition towards the 
use of power generated by low carbon sources. 
“Transgreen” will work in close contact with 
the authorities of the involved countries, 
the European Commission, the scientif ic 
community, the development banks and the 
non governmental organisations. The activities 

will be carried out in close coordination with 
the other MSP projects including “Desertec”, 
which aims at providing up to 15% of Europe’s 
electricity consumption by drawing on sun 
and wind power generation sources installed 
in Northern Africa and the Middle East by 
2050. The MSP envisages the realization of 
renewable power generation infrastructures 
- mainly solar - in the southern and eastern 
areas of the Mediterranean, for a total of 
20 GW by 2020; of these, approximately 
5 GW will be exported into Europe, thus 
creating the need for trans-Mediterranean 
electrical system for the transmission of 
power to the consumption centres and of new 
interconnection infrastructures, based mostly 
on high and extra high voltage submarine cable 
systems operated in direct current.
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Nexans launches 
KEYLIOSTM branded 
cable solutions and 
services for connecting 
photovoltaic installations
Nexans is at Intersolar 2010 to launch 
its comprehensive new KEYLIOSTM 
branded range of cables, solutions 
and services for photovoltaic (PV) 
installations. Visitors to Stand 178 in Hall 
C4 will see how the KEYLIOSTM brand 
offers a total connection approach for PV 
projects, with every high-quality element 
fully compatible and interoperable 
to ensure maximum performance, 
availability, safety and long service life. 

The KEYLIOSTM range covers every type of 
cable needed for a residential, commercial 
or solar farm PV installation. However, the 
comprehensive KEYLIOSTM approach also 
adds a number of essential services for 
developers and operators of PV projects: 
from monitoring and control services through 
Intelligent Internet Gateways to Life Cycle 
Assessment (LCA) and simulation. 

Fujitsu Limited has announced that, in 
collaboration with Norddeutsche Seekabelwerke 
GmbH (NSW) of Germany, it has successfully 
completed a US$100 million submarine optic-
fiber cable network for PT Telekomunikasi 
Indonesia, Tbk. (Telkom Indonesia) covering 
the Indonesian islands Kalimantan, Sulawesi, 
Java, Bali and Lombok and giving the residents 
of these islands their first direct access to high-
bandwidth Internet, e-commerce, video, data, 
and voice services. 

Having been successfully installed and tested 
by the end of April 2010, the network, called 
“JaKa2LaDeMa,” will signifi cantly enhance data 
transmission capacity between the islands. This 
is particularly important for Bali, which is of key 
commercial importance to Indonesia. In addition, 
the interlink within Kalimantan and the Kalimantan-
Sulawesi link give businesses and residents not only 
their fi rst high-bandwidth services, but also ensure 
the robustness of the entire network in Indonesia. 
Fujitsu has provided the overall system design 
of repeatered solution with its state-of-the-art 
terminal equipment, submersible repeaters, 
and branching units, as well as the associated 
services including the integration of repeaters 
with NSW cables. 
Gensei Katano, Fujitsu Group Vice President, 
Submarine Networks, commented: “Fujitsu is 

Fujitsu and NSW complete Indonesian submarine Optic-fi ber 
network

proud to complete the JaKa2LaDeMa project 
on schedule, together with our partner NSW. 
This is a strategically important system for all of 
Indonesia. The new links will convey not only voice 
and Internet data, but also friendship between 
Indonesia and the world. 
“In addition, the experience we gained from 
implementing a state-of-the-art system, which 
comprises both repeatered and repeaterless 
solutions, will benefit telecommunications 
companies around the world looking for fl exibility, 
reliability, and performance in the planning of 
submarine networks.” 
NSW’s scope of work comprised a full turnkey 
solution, including survey and route engineering, 
submarine cable manufacture, marine installation, 
civil works, including terrestrial cable supply 
and installation, as well as transmission and full 
commissioning services. 
Rudolf Stahl, Chairman of NSW, said: “We thank 
Telkom Indonesia for the trust brought forward in 
realizing the challenges of this project, and the 
good working relationship fostered in the process. 
We also thank Fujitsu for the trust placed into 
our submarine cable products. The cooperation 
with Fujitsu as consortium partner has been very 
productive and solid, and we continue to go from 
strength to strength in this partnership, having 

delivered the second large-scale contract for 
repeatered cable in the space of 24 months. 
“With the experience already gained in past 
projects in the region, and having turned around 
the JaKa2LadeMa system in close cooperation 
with Telkom Indonesia, we are in a strong position 
to help spread the infrastructure network further to 
more remote areas of the Indonesian archipelago 
if necessary. This project, which combines 
both repeatered and repeaterless cable supply 
and installation, has put a confi rmative seal on 
declaring the consortium of Fujitsu and NSW a 
natural choice for full turnkey submarine cable 
systems on a worldwide basis.” 
Fujitsu’s optical submarine repeater is of the latest 
design, fully qualifi ed and the most reliable in the 
industry. In fact, Fujitsu has supplied more than 
2,500 repeaters and has never experienced a 
single failure of a repeater in commercial service 
in almost 40 years of its submarine networks 
operating worldwide. 
The fi ber-optic submarine cable of choice for this 
project was NSW’s MINISUB(TM) repeatered 
and repeaterless cable family. The outstanding 
features of this fully proven cable system are 
its compact and robust design, which ensures 
excellent performance, cable handling, laying and 
recovery characteristics.

Developed composite cable for offshore 
engineering, succeeds in commercialization 
prepares foundation for entering global 
market estimated to be KRW 2.5 trillion 

LS Cable (Chairman & CEO Christopher Koo) 
has announced that the company has succeeded 
in the development and commercialization of an 
umbilical cable, a composite cable for offshore 
engineering, for the first time in Korea. The 
umbilical cable will be used for power supply 
and signal transmission/reception for controlling 
ROVs (remotely operated vehicle) which are 
used for submarine cable installations. (Refer to 
terminology.) 
This is a composite cable consisting of a 3300V 
power cable, 240V control cable and multi-core 
optical communication cable. At present, umbilical 
cables are being used to control ROVs of a 

LS Cable develops umbilical cable for 
the fi rst time in Korea

Japanese marine engineering company that is 
laying a submarine cable section that will connect 
the mainland city of Jindo with Jeju Island as part of 
the submarine power grid project in that region. 
Because umbilical cables are operated in 
extreme environments featuring high hydrostatic 
pressure, turbulent waves, and corrosive 
elements, their design and engineering must be 
of the highest order. The cables must be able 
to function fl awlessly while under heavy loads 
generated by vertical installation. Only companies 
possessing sophisticated design, engineering 
and manufacturing capabilities have so far been 
able to produce such cables. Therefore, with 
the successful development of this product, LS 
Cable’s Donghae Plant (completed in 2009) has 
quickly become a prime source for producing 
submarine and umbilical cables attracting a lot 
of attention in the industry. LS Cable expects that 
the successful development of this cable will lead 
to further widening of the range of its offshore 
cable solutions. 
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USA Wire & Cable has signed an 
agreement with Amphenol to distribute 
the Helios H4 Solar Connector in North 
America.
Compet i to r  connectors  fo r  10 awg are 
rated at 30 amps, while the H4 - featuring 
Radsock contact technology -  is rated at 

Dow Wire & Cable will be participating in 
the IEEE PES Transmission & Distribution 
Conference and Exposition, April 19-22, 
2010 at the Ernest N. Morial Convention 
Center in New Orleans, LA. In addition 
to highlighting its previously announced 
enhanced TR-XLPE medium voltage 
system, Dow Wire & Cable also will use 
this venue to discuss its new family of 
bio-based plasticizer materials. 
These new compounds are phthalate- and lead-

Undersea cable operator Seacom has announced the completion of 
a new branch of its cable that will link the East African seaboard to 
Europe using a more direct route through the Red Sea.

The cable, which is already operational and currently accessible by countries 
along the eastern African sea-board, connects to Europe through India. 
The new link, due to be completed on Wednesday, will now stream traffi c 
through an additional fi bre in the Arabian sea, resulting in faster connections 
to Europe and providing an alternate route for communications traffi c on the 
network.
“This fi nal confi guration of the network will enable customers to get better 
services through the use of the shortest route to Europe. Currently, Seacom 
connects via India and onwards to Egypt and Europe through the SEA-ME-WE 
4 cable,” the company said in a statement on Wednesday.
Seacom is one of three undersea cables that currently provide connectivity 
to Kenya, and is the only private owned project in the region, costing $650 
million.
Seacom currently provides an express fi bre pair link between Kenya and France 
as well as a second link from Tanzania to India. 
The latest link is expected to boost the cable’s earnings from the World Cup, 
which kicks off next week. 
Having gone live in July, 2009, Seacom is able to play a key role in ensuring 
that broadcasters at the 2010 FIFA World Cup benefi t from a fully diverse 
route offering. 
“This will not only meet FIFA’s stringent requirements but also ensure that 
South Africa is able to deliver world class quality and meet the heavy data 
requirements expected during an event of this magnitude,” said Brian Herlihy, 
Seacom CEO. 
In March, Seacom announced that it had joined forces with Tata Communications 
to provide the critical international capacity to the broadcasters of the 2010 FIFA 
World Cup which starts on June 11, 2010. 
Through the partnership, licensed FIFA broadcasters will be able to purchase 
a fully diverse and configured route running through the Seacom and 
SAT-3 undersea cable systems along the east and west coasts of Africa 
respectively.
Whilst offering the highest degree of backup to meet the stringent service 
levels of FIFA, the network also enables customers to connect directly from 
the International Broadcast Centre in Johannesburg to London or any of the 
200 countries across 400 Points of Presence on the Tata Communications 
Global Network. 
The two partners anticipate that a signifi cant portion of international capacity 
used by FIFA broadcasters will be carried through their joint event network. 
Seacom anticipates that the amount of data due to be streamed through its 
network as a result of the World Cup is likely to exceed the 21 terabytes sent 
during the 2006 games.

Seacom switches on direct 
cable link to Europe

www.basec.org.uk
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Leoni acquires U.S. 
optical fi bres specialist 
RoMack

Leoni has acquired U.S. optical fibres 
specialist RoMack, in an effort to strengthen 
its position in niche markets and reduce its 
dependency on the automotive market. 

The deal will complement Leoni’s existing 
portfolio and will enable the company to offer 
its target markets in North and South America a 
range of optical technology from a single source, 
the group said.
Leoni, which has not made a major acquisition 
since 2008, did not disclose any financial 
details.
RoMack, which generates annual profi ts in the 
mid-single-digit million range, is a specialist in 
fi bre optic system solutions for industry and 
science, focusing on the aerospace sector, 
optical analysis, medical devices and industrial 
lasers.
Leoni is seeking to diversify its business to offset 
its dependency on the automotive industry, 
which was hit by its biggest crisis a year ago.
Earlier this month. Leoni began delivering safety 
cables for the construction of the 57-kilometer 
Gotthard Base Tunnel, which is due to become 
the world’s longest tunnel on completion.
Leoni has been contracted to provide all the 
power supply and safety cables for both the 
main tubes in a deal which the company expects 
will generate sales of about 59 million euros 
($74.32 million) over the next six years.
Leoni disappointed shareholders earlier this 
year by not offering a dividend for 2009 after 
booking a loss of 138 million euros -- the worst 
results in its more than 90-year history.

Houston Wire & Cable Company announced 
today that it has completed its previously 
announced acquisition of Southwest Wire 
Rope LP, a supplier of custom fabricated lifting 
equipment and Southern Wire, LLC, a supplier 
of industrial wire rope and related hardware. 

The purchase price for the acquisition of both 
companies was $50 million, subject to a working 
capital adjustment, and funding for the acquisition 
was provided by the Company’s existing credit 
facility. 
Mitch Hausman, President of Southwest Wire 
Rope and Southern Wire, commented, “This is 

Houston Wire & Cable Company 
completes acquisition of Southwest wire 
rope and southern wire

an exciting time for Southwest Wire Rope LP and 
Southern Wire, LLC. We look forward to working 
with the experienced and dedicated management 
of Houston Wire & Cable Company and with their 
established national distribution network.” 
Chuck Sorrentino, President and CEO of HWCC, 
commented, “We are extremely pleased with the 
acquisition of these companies and look forward 
to expanding our long-term growth initiatives. 
We are striving for a seamless transition with our 
employees, customers and suppliers. Collectively, 
these companies will continue providing the right 
product, to the right place at the right time.” 

Nexans has signed a draft agreement for the 
creation of the trans-Mediterranean super-grid 
“Transgreen” with 12 other industry partners, in 
the presence of the French Minister of Ecology, 
Energy, Sustainable Development and Sea 
Jean-Louis Borloo, the French Republic 
President’s Special Advisor Henri Guaino and 
the French Secretary of State for European 
Affairs Pierre Lellouche. 

Nexans partners with Transgreen, an 
industry initiative for Mediterranean 
power grids

Transgreen is an unprecedented industry initiative 
aimed at studying the feasibility of a power 
transmission grid between the northern and southern 
shores of the Mediterranean and at developing 
interconnections around the Mediterranean Basin. 
It is part of the Mediterranean Solar Plan (MSP), 
which provides for the building of renewable – mainly 
solar – power generation facilities in the southern and 
eastern areas of the Mediterranean, with a total output 
of 20 GW by 2020. The 13 signing companies will 
collaborate within a common legal entity, especially in 
order to propose the technical and economical master 
plan for a trans-Mediterranean super-grid with 5GW 
export capacity to Europe by 2020.

Habia Cable Supplies Defence Cables for 
QEC Aircraft Carriers 

As construction of ship’s giant fl ight deck for the fi rst of 
the Royal Navy’s new UK CVF QEC aircraft carriers 
began on the Mersey recently at the Cammell Laird 
shipyard, Habia Cable is delighted to be involved in 
the design and supply of custom multicore and def 
stan approved cables for the project.
The Habia Cable range of defence standard naval 
cables includes def stan approved wires and cables 
and custom designed multicore cables to defence 
standard 61-12 part 25. Habia Cable supply a whole 
range of defence standard wires and cables for a 
wide range of applications. The primary cores are 
to def stan 61-12 part 18 and the jacket conforms 
to 61-12 part 31.
About the Queen Elizabeth Class (QEC) 
Aircraft Carriers

HMS Queen Elizabeth and HMS Prince of 

Habia launches defence cables for QEC aircraft carriers
Wales are due to enter service in 2014 and 
2016 respectively and each ship will have an 
operational range of 10,000 nautical miles and 
the capacity to carry 40 aircraft, a ship crew of 
600 and an airgroup crew of up to 900.   Each 
ship is 56m tall from keel to masthead – this is 
6 metres taller than Nelson’s Column, and each 
will contain over 2.5 million metres of cable.
At 280 metres long and 70 metres wide, the 
Queen Elizabeth class aircraft carriers will 
be bigger than any aircraft carriers currently 
in service, and will provide four acres of 
sovereign territory, anywhere in the world.
Propulsion wil be provided by two Rolls-Royce 
Marine 36MW MT30 gas turbine alternators 
and four Wartsila 38 diesel engines.  The gas 
turbines and diesels are the largest supplied 
to the Royal Navy and their combined power 
feeds the low-voltage system and the shaft 

driven propellers, with total installed power 
approaching 110MW.
CVF will carry over 8,600t of fuel to support 
both the vessel and aircraft.
The aircraft carriers hanger deck is 155 metres 
long, 33.5 metres wide and up to 10 metres 
high, accommodating up to 20 fixed and rotary 
wing aircraft.   The maximum launch rate is 
24 aircraft in 15 minutes and the maximum 
recovery rate is 24 aircraft in 24 minutes. The 
CVF is three times larger than the 20,000t UK 
Invincible Class carriers and the hull will be 
nine-decks deep plus the flight deck.
The carrier will support joint combat aircraft 
carrying out up to 420 sorties over five days 
and be able to conduct day and night time 
operations. The maximum sortie rate is 110 
joint combat aircraft sorties in a 24-hour 
period.
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Bahra Cables, the fi rst 
cables company in Saudi 
Arabia to receive the ISO 
Certifi cate

Bahra Cables Company, the latest and 
among the leading cable factories in the 
Kingdom of Saudi Arabia and a member of 
CPC Group of Companies, has received the 
world-famous ISO certification for its range 
of MV and HV cables up to 132 KV power 
cables. Bahra Cables Company is the first 
cables company in Saudi Arabia to receive 
the ISO 14001:2004 & OHSAS 18001:2007 
certificate. 

The American Systems Registrar (ASR), a 
provider of the third-party system registration, 
certified that Bahra Cables Company has 
established a quality management system, 
an environment management system and an 
occupational health & safety management 
system that conform to the Quality Management 
System ISO 9001:2008, Environmental 
Management System ISO 14001:2004 and the 
Occupational Health and Safety Management 
System OHSAS 18001:2007. The certifi cations 
came in the area of design and manufacturing 
of electrical wires, power cables up to 132 
kv and overhead transmission lines with 
aluminum or copper conductors. 
Commenting on obtaining the certifi cation, Eng 
Talal Idriss, Chief Executive Offi cer of Bahra 
Cables Company said, “Undoubtedly, receiving 
the ISO certifi cations to our MV and HV cables 
up to 132 KV is a true achievement, especially 
that we heading to achieve more business 
expansion, and receiving such an accreditation 
from the reputable body will certainly help us 
realize Bahra Cables’ aspirations.” 

Cable & Wire

LS Cable first in Korea to obtain international 
certification for communication cable for oil 
prospecting ships 

Development of a communication cable for oil 
prospecting ships succeeded for the fi rst time 
in Korea  Excellence was acknowledged with 
certifi cations by leading overseas classifi cation 
agencies 
LS Cable announced on the 22nd that the 
company’s recently developed communication 
cable (optical, LAN, coaxial) for oil prospecting 
ships won certifi cations by major classifi cation 
agencies (refer to terminology) not only of 
Korea, but also of the U.S., Germany, France 
and Norway. With this achievement, LS Cable’ 
scope of shipboard cable solutions has further 

LS Cable fi rst in Korea to obtain international certifi cation for 
cable for oil prospecting ships

widened. At the same time, LS Cable secured 
a foundation to attack niche markets of special 
cables for ships together with the existing 
shipboard cable market. 
Developed by LS Cable and succeeding in 
obtaining overseas certifi cation for the fi rst time in 
Korea, this product is one of the special industrial 
cables that have been actively developed thus 
far. Being fi re resistant with fl ame retardant and 
low smoke emission properties, this product is 
also especially resilient against oil and mud for 
drilling. 
Inserted into the seabed together with the drill, this 
cable must be able to deliver crucial information 
to the mother ship and therefore secure effective 
communication in conditions even more hostile 

than previously encountered. Especially in 
emergency situations, control of diverse and 
complicated facilities must be maintained. 
Therefore, high reliability and effi ciency are vitally 
essential. LS Cable explains that the excellence 
of the quality has been verifi ed as this product 
simultaneously received certifi cations by leading 
classifi cation agencies. 
With the certifi cations in hand, LS Cable secured 
the foundation to enter global markets that had 
previously been monopolized by overseas 
companies. In addition, by applying the expertise 
accumulated while developing this product to 
other special industrial cable products, LS Cable 
plans to actively advance into other related 
markets. 

Eutex Group introduced “Euflex” Shipboard 
Cable to the marketplace. 

“From initial market studies & research, we 
received a tremendous reaction to this product and 
now have in-house stock in our Houston facility 
for fast turn around in the Gulf States, combined 
with a 4-6 week manufacturing lead time for larger 
project orders.”
Eufl ex Cable combines Class 5 Conductors for 
greater fl exibility with an easy-to-strip rip-cord for 
quicker installation times. The product will be of 
tremendous value to shipbuilders, engineering/
design companies and installers in the Electrical 
Cable fi eld. 

Eutex International announces new 
ships/marine electrical cable - Eufl ex

“This is a cutting edge product superior to anything 
in the marketplace,” said Tommy Sutherland, 
Managing Director of Eutex. “From initial market 
studies & research, we received a tremendous 
reaction to this product and now have in-house 
stock in our Houston facility for fast turn around 
in the Gulf States, combined with a 4-6 week 
manufacturing lead time for larger project 
orders.” 
Low Smoke / Halogen Free and CSA C22 -40° 
Deg.C Cold Bend & Impact Test approved the cable 
can be used in Marine & Offshore environments 
for power, signal, telecommunication and lighting 
applications. Type Approved by ABS / DNV / 
Lloyds / Rina and more. 
Eutex Group stock and distribute European and 
International Products from Houston TX, Europe, 
Singapore and Canada. This investment of 
product is another commitment to the industry in 
bringing high specifi cation and quality products 
to the Oil & Gas, Marine, Shipbuilding and 
Petrochemical industries. More information can 
be obtained by visiting the company’s Web site at                          
www.eutexinternational.com. 

http://www.yourcableequipmentnews.com/
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The Habia Cable has announced UK Ministry of 
Defence approval for yet another of it’s Low Loss 
High Power RF Coaxial cables.   This approval 
complements approval already received for the 
Speedfoam 240 HT coaxial cable.

Having signifi cantly higher power capacity than 
typical foamed PE coaxials, coupled with reduced 
attenuation at higher frequencies, Speedfoam 
HT cables are currently available in the popular 
240 and 400 sizes. Speedfoam HT coaxials are 
suitable for use in armoured vehicles and for land 
systems cable requirements. 
Testing carried out on behalf of the UK Ministry 

Habia announces UK MoD approves Speedfoam HT cables

of Defence on the Speedfoam 400 HT cable size 
concluded that, during tests over a temperature 
range of +125/ -45 °C, the cables met the 
published electrical specifi cations and did not 
suffer any adverse effects due to handling over 
this range. 
The major improvement over traditional Speedfoam 
type coaxial cables is the use of a unique low 
density PTFE dielectric in place of the foamed 
polyethylene (PE) used in the standard Speedfoam 
coaxes. This has a much higher temperature rating 
and hence a higher power rating than typical 
foamed PE cable e.g. Speedfoam, LMR & WBC 

low loss coaxial types. 
Attenuation is also reduced compared to 
the standard version, especially at higher 
frequencies. 
Speedfoam HT cables are a suitable alternative to 
Times Microwave FBT-240 and FBT-400 low loss 
high power coax cables. 
Typical applications for this type of cable are 
• high power RF systems of the type 
generally used in Force Protection Systems 
on armoured vehicles in the military market 
• radar systems 
• high powered communication and jamming 
systems 
• RF test and measurement systems 
• Harsh environment 
• Industrial sensor and measurement 
systems 
• and any applications requiring low loss 
flexible RF cables. 

It is worth noting that ‘custom designed’ variants of 
these cables can be considered upon request. 

http://thecabledirectory.com/publications.php
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SAIC, Science Applications International 
Corporation (SAIC), awards Philatron Wire and 
Cable with a US$397,000 electrical power cable 
purchase order for over 53,100 ft of Philafin(TM) 
Brand cable. The cable will be used for the 
Marines stationed in Afghanistan for electrical 
power generation.

 Philafi n Brand cable was chosen by US Marines due to 
its superior temperature ratings and ozone resistance. 
In Afghanistan, outside desert temperatures reach a 
scorching 140degF. The current cable applications were 
demonstrating a high failure rate being connected to 200 
kilowatt generators while lying in the desert sand, and 
would suddenly catch fi re due to the obvious heat and 
power demand. Once these cables catch fi re, they burn 

Draka’s Firetuf range 
of 0HLS halogen-free 
fire performance cables 
rebranded as the FT 
range
Draka UK has rebranded its Firetuf range of 
0HLS halogen-free fire performance cables. 
The range, which comprises nine cable 
designs, is used extensively for critical life 
and asset safety installations such as fire 
detection and alarm systems, emergency 
lighting, CCTV and transmission circuits, 
and has been rebranded as the FT range.

The decision, according to Mark Froggatt, 
Draka’s marketing Services Manager, was 
taken following far-reaching discussions with 
route-to-market partners and fi re engineers with 
the aim of simplifying cable selection, specifying 
and ordering.
In each case, the letters FT has a suffi x that 
more clearly defi nes the use, properties or key 
characteristic of the particular cable. The result 
is branding that is more easily understood and 
remembered. For example, Firetuf Powerplus 
is replaced by FTP120, indicating the cable’s 
achieving of the maximum 120-minute rating 
when subjected to the integrated testing of 
BS 8491:2008 [Method for assessment of fi re 
integrity of large diameter power cables for use as 
components for smoke and heat control systems 
and certain other active fi re safety systems].
The full catalogue of rebranded cables is:
• FT30, previously Firetuf Easystrip.
• FT120, previously Firetufplus 
Enhanced.
• FT EMC, previously Firetuf EMC.
• FTP120, previously Firetuf Powerplus.
• FTP, previously Firetuf Power.
• FT Sifer, previously Firetuf Sifer.
• FT Data, previously Firetuf Data.
• FT Coaxial, previously Firetuf Coaxial.
• FT Connecta, previously Firetuf 
Connecta.

Champlain Cable presents another series 
of qualified Low Smoke Zero Halogen 
Shipboard Communication / Control 
cables 

Champlain Cable Corporation, continuing its 
supply and development efforts of Irradiation 
Cross l inked Low Smoke Zero Halogen 
(LSZH) voice and data twisted pair shipboard 
communicat ion and control  cables,  has 
received i ts th i rd qual i f icat ion f rom the 
Naval Sea Systems Command (NAVSEA) 
for lightweight shipboard cable specification 
MIL-DTL-24643.
This qualification listing is for M24643/62 all 
variants LSPB2SD, LSPB2SDW, LSPB2SDOS, 
and LSPB2SDOSW. These cables were 
developed specifically for interconnect between 
peripheral and controlling devices utilizing 
Profibus data communications protocol. The 
variants include single and dual shielded and 

Philafi n brand electrical power cable chosen to safely power 
US marines in Afghanistan

like paper. This would add additional anxiety for Marines, 
as they would scramble to put out dangerous explosive 
fl ames. The Marines stated they know of at least 10 
cases of these fi res since the war started.
The Marines discovered the superior Philafi n brand 
cable from an internet search for a cable that is 
necessary for the safety of our US soldiers, and the 
long life expectancy for power generation. In MIL-
DTL-3432 a specifi cation which sets the standard 
for special purpose electrical cables for all military 
branches serves satisfactory in some conditions, but 
it does not have provisions for fl ame resistance nor 
cable rated above 98degC (Class E). Most of the 
cables used by the Army for electrical mobile power 

are MIL-DTL-3432-Class D which is rated 75degC. 
This temperature rating is an obvious sign for failure 
and safety issues used in the extreme temperatures 
of the Middle East.
Philafi n Brand, manufactured by US based Philatron 
Wire and Cable, Inc. is an improved proprietary blend 
compound which meets and exceeds all materials used 
in current standards for insulation and jacketing rated at 
+125degC and is extremely fl ame resistant. The Marines 
immediately put out the bid to electrical distributors and 
Project Management fi rms for the Philafi n Brand desired 
cable. SAIC won the bid, and contacted Philatron Wire 
and Cable at once for the production start of this safe 
electrical cable to be used in Afghanistan.

Champlain Cable receives NAVSEA 
qualifi cation for M24643/62 US Navy 
shipboard cable

jacketed cables, and also waterblocked and 
non-waterblocked types.
This marks another milestone in Champlain 
Cable’s emergence as a premier cable supplier 
to the US Navy. Champlain Cable’s f irst 
qualification to M24643/59 resulted in supply 
to the US Navy’s Gig-E project, providing 
a critical component for Ethernet-type data 
communication networks aboard US Navy 
vessels. The project was highly successful, 
and installers and testers have reported 
flawless cable installation and performance.
“This development is another step in Champlain 
Cable becoming a major supplier to the United 
States Navy for Low Smoke Zero Halogen data 
communication cables,” said Richard “Dick” 
Kruger, Champlain’s Vice President of Sales 
and Marketing and US Navy veteran . “There is 
now a wide range of Low Smoke Zero Halogen 
(LSZH) options specifically for critical Profibus 
networks on US Navy vessels.”
Champlain Cable continues its development 
for the US Navy by pursuing other cable 
styles intended for deployment in shipboard 
communication, instrumentation, and electronic 
applications.

Cable & Wire

http://www.yourcableandwirenews.com/
http://www.yourgeneratornews.com/
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With over AED170 Million as an investment, 
MESC-UAE the Groups’ biggest manufacturing 
site, demonstrates the competitive strength 
of this site and gives a further boost to MESC 
Group products and to the economic growth 
of the region. It’s considered as the supporting 
continuous strong growth plan of the Group 
in the coming years due to the growing usage 
and demand of cables in the region.

The fact that MESC Group has further invested 
in UAE after taking over Sharjah Cables is to 
increase capacity and to support its targeted 
growth. The decision to build the new plant was 
taken in the fi rst quarter of 2008 and is fully in line 
with the Groups strategy and is considered as a 
continuation of cables products and accessories 
of MESC Group, the “One-Stop-Shop” for all 
types of cables.
Said Al Karram, the General Manager of MESC-
UAE stated that the Group’s new facility will be one 
of the major projects in Al Ghayl Industrial Park of 
Rakia and will be dedicated to supply United Arab 
Emirates and the Gulf Countries with high-end 
quality cables and services that will contribute in 
the development of the region. 
MESC- UAE is one of the biggest and high-end 

MESC-UAE commercial production to kick off by the end of 
the second quarter of 2010

technology plants in the region for producing 
Industrial, Instrumentation, Control and Low 
Voltage Power cables. Its spreads over an area 
of 76,900 sq.mtr divided into two sites: 52,376 
sq.mtr.+ 24,524 sq.mtr. The first site; 52,400 
sq.mtr. is divided as 12,000 sq.mtr production 
facility, 4,800 sq.mtr. warehouse, 1,850 sq.mtr. 
offi ces and workshops facilities. While the second 
site 24, 500 sq.mtr. is for accommodation facilities 
and open storage area, he added.
We have successfully completed machines 
erection, installation and process commissioning; 
production trial is going on, and the expected 
commercial production to kick off by the end of the 
second quarter of 2010 with around 550 – 600 MT 
of copper consumption per month as an expected 
capacity of different Industrial, Instrumentation, 
Control and Low Voltage Power cables.
The Engineering Unit is playing a vital role in the 
company; thus, our Engineers and Technicians 
have a lot of experience in designing, producing, 
and testing cables, this experience is accumulated 
from working with national & international 
reputable cable companies. The quality of all our 
products is ensured by strict monitoring of raw 
material, production and testing cycle, by means 

of extensive control of each and every stage. 
Our work force consists of both expatriates and 
nationals. We strive to support all our employees, 
as they are a priceless asset to our business, and 
we draw up an employee development plan”. 
“Our core scenario is to continue gradual efforts 
at economic integration since there will be greater 
focus on manufacturing industries in the region, 
because the last couple of years have focused 
world attention to the GCC economies- not only 
as exporters of oil and gas, but as investment 
destinations with major infrastructure and fi nancial 
projects, manufacturing services and touristic 
districts”. This new plant will help us balance our 
order books and in the coming years we will focus 
on aggressively increasing our market share and 
compete in a more diffi cult market where there will 
be less demand in terms of quantity, but will be 
huge demand in terms of quality, he added.
With years of experience, detailed and well thought 
out management processes in place, and a long 
list of prestigious projects, in addition to our work 
force that is considered the fi nest talents in the 
industry, MESC Group has everything in place to 
enable it to build more for the future, Al Karram 
concluded.

www.mesccables.com
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Prysmian has been awarded a major project 
worth well in excess of € 200 million by 
the German transmission system operator 
transpower - a subsidiary of the Dutch grid 
operator TenneT - for the grid connection 
project BorWin2 linking two offshore 
wind farms in the North Sea to mainland 
Germany.

Prysmian secures Borwin2 Project worth well in Excess of 
€ 200 million for the grid connection of offshore wind farms

Prysmian will provide complete supply, installation 
and commissioning of the submarine and land 
cable connections as part of a larger contract 
worth more than half a billion Euro, awarded to 
the consortium between Prysmian and Siemens 
Energy. Siemens will deliver the Voltage Sourced 
Converter (VSC) system, with an accordant 
capacity of 800 MW. The turnkey connection will 
link the Offshore Wind Parks Veja Mate and Global 
Tech 1, located 125 km offshore, to the mainland 
with the purpose of transmitting wind generated 
renewable power into the German Grid.
The project sets a number of milestones in the 
industry as it will be the fi rst commercial ± 300 
kV DC cable project using extruded technology 
(highest direct current voltage level ever reached), 
the fi rst 800 MW connection to offshore wind parks 
and the largest VSC system with a capacity of 
800 MW. The project shall use extruded HVDC 
cable technology from Prysmian together with 
Siemens HVDC Plus® converter technology 

at the offshore platform and onshore stations. 
The HVDC connection supplied by Prysmian 
shall comprise of ± 300 kV DC subsea and land 
cable types along around 125 km submarine 
plus around 75 km land route (around 200 km in 
total) to the land converter station in Diele, near 
Papenburg. Extruded 155 kV HVAC submarine 
cable connections for a total length of around 
39 km shall complete the connections from the 
offshore wind park transformer platforms to the 
offshore converter platform.
The submarine cables will be manufactured in 
the Prysmian factory in Arco Felice, Italy with the 
land cables being manufactured in the Prysmian 
factory in Delft, the Netherlands. Installation will 
be performed with Prysmian’s own cable laying 
vessel, the Giulio Verne (with the largest operation 
capacity in the world), as well as utilizing other 
specialized vessels for various operations, such as 
those in shallow waters. The HVDC connection is 
planned to commence operation in 2013.

Synergy Cables wins 
₤3 million order for UK 
wind turbines
Synergy Cables Ltd has won a ₤3 million 
order to supply medium voltage cables 
to a large British infrastructure company, 
whose name it did not disclose. The 
cables will be manufactured in Israel for 
use in wind turbines in the UK. Delivery 
will carried out in 2011. 

In 2009, Synergy Cables delivered high 
tension power cables to a large offshore 
wind turbine project in Europe in a NIS 
32 million contract. Synergy Cables CEO 
Yecheskel Baron said that winning these 
contracts reflected the quality of company’s 
power cables. 
Synergy Cables has subsidiaries in the 
UK, Premier Cables Ltd., the US, Synergy 
Cables USA Inc., and Germany, Synergy 
Cables GmbH. 
Synergy Cables’ share price rose 21.6% by 
midday today to NIS 0.16, giving a market 
cap of NIS 25 million. 

Southwire Company announced that it has 
purchased New York -- based Tappan Wire 
& Cable Inc. Tappan has headquarters and a 
manufacturing facility in Blauvelt, New York. 

“This acquisit ion further strengthens our 
ability to provide world-class service to our 
customers” 
Tappan supplies the electronics, signal/control 
and industrial markets. Products include 
security and access control cable, coaxial 
video cable, fire alarm cable, plenum-rated 
cables, category cables, home automation/
combination cables and commercial sound/
intercom cable solutions. Tappan also makes 
a wide var iety of  specia l ty  and custom 
electronics cables. 
T h e  Ta p p a n  a c q u i s i t i o n  i s  a  n a t u r a l 
progression for Southwire. The addition of 
telecommunications and electronic cables 
solidifies Southwire’s position as an industry-
leading manufacturer of portable cord products, 
while also adding to Southwire’s ability to offer 
differentiated, custom products that provide 
value-added benefits to end users. 
“This acquisit ion further strengthens our 
ability to provide world-class service to our 
customers,” said Stuart Thorn, President and 
CEO of Southwire Company. “Southwire can 
now leverage Tappan’s ability to respond to 
requests for custom products, pricing and 

Southwire signs agreement to acquire 
Tappan

availability in the cord, telecom and electronics 
product category.” 
Carrollton, Georgia-based Southwire Company 
entered the cord market in 1995 with TPE cord 
products and has steadily evolved the product 
line by improving manufacturing capabilities 
and, most recently, the acquisition of American 
Insulated Wire (AIW). The Tappan acquisition 
gives Southwire’s customers the ability to 
purchase a complete line of electrical products 
from one manufacturer. 
“Tappan’s abi l i ty to manufacture a wide 
variety of products and custom constructions, 
combined with Southwire’s distribution network 
and its focus on innovation, provides strong 
growth opportunities for this line of products 
moving forward. Current Tappan customers 
can expect the same level of service and 
product availability they are accustomed to 
receiving,” said Darren Krych, President of 
Tappan Wire and Cable,” said Thorn. 

http://www.yourpowertransmissionnews.com/
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Nexans has been awarded a 104 million 
Euro contract by Statnett, Norway’s 
national main grid owner and operator, to 
design, manufacture and install the new 
Oslofjord II submarine high-voltage power 
link thus replacing the existing cables 
installed over 30 years ago which have 
reached the end of their service-life. The 
new Nexans cables, which transmission 
capacity will reach 3,000 MVA, will ensure 
a high level of continuity and reliability 
for a power link that plays a vital role 
both in Norway’s transmission grid and 
in facilitating the transmission of power 
between Norway and Sweden. 

The Oslofjord II link, to be installed over a 13 

Nexans wins a 104 million Euro contract for Statnett’s 
Oslofjord II submarine power cable project

km route across the fjord, will consist of 3 x 
420 kV XLPE submarine power cables and 6 x 
420 kV paper insulated submarine cables. The 
XLPE installation will be the largest of its kind 
in the world, each cable 13 km long, beating 
the previous length of 2.4 km established by 
Nexans in the Ormen Lange project.
Nexans will deliver a total of 117 km of 420 
kV submarine cable in 9 lengths, including 
end terminat ions. The cables are to be 
manufactured at Nexans’ plants in Norway 
and Japan and will be installed at a water 
depth of 200 to 250 metres by Nexans’ 
own vessel, the C/S Nexans Skagerrak, 
among other vessels. The first section of 

Alcatel-Lucent has announced it has 
signed a maintenance contract with Main 
One Cable Company, owner of a new 
cable on the West Coast of Africa, for the 
Phase 1 of the Main One cable system, 
an open access submarine cable network 
aiming to contribute to enhance African 
and international connectivity. 

Offering high-speed bandwidth of 1.92 Tbit/s, 
Main One cable  enables cost -e ffec t ive 
access to g lobal  in format ion,  data and 

Main One Cable Company relies on Alcatel-Lucent for 
submarine cable network from Portugal to Nigeria

markets in Western Africa. 
In the first phrase of the project, the system 
will connect Portugal to Nigeria over 6,800 
km with an addit ional landing stat ion in 
Ghana in the Phase 1. In Portugal, it will 
interconnect to cable systems serving other 
markets in Europe, the Americas and Asia, 
company officials said.
As part of the contract, Alcatel-Lucent (News 
- Alert) will offer its maintenance vessels, as 

well as its experienced, fully trained, and 
certified specialist personnel to Main One. 
Advanced maintenance cable ships and tools 
help Main One meet technical demands in 
an economically viable manner.
“Our value proposition capitalizes on our 
unique exper ience as turnkey provider, 
a l l o w i n g  u s  t o  o f f e r  a  w i d e  r a n g e  o f 
i ns ta l l a t i on ,  ma in tenance  and  re la ted 
se r v i ces ,  wh i ch  i nc l udes  t he  A t l an t i c 
Private Maintenance Agreement, providing 
a unique solution fitting with the particular 
maintenance phi losophies of  ind iv idual 
cable owners and their needs,” Dumont, 
head of Alcatel-Lucent’s submarine network 
activity, said. 
This marine maintenance agreement enables 
Main One to address the need for managing 
and maintaining the network at the highest 
level of performance delivered at the lowest 
operating cost.
“To ensure the continuity and qual i ty of 
communications required by our customers, 
we need to rely on state-of-the-art cable 
ships capable of carrying out all aspects 
o f  cab le  ma in tenance  i n  any  wea the r 
cond i t i on , ”  Be rna rd  Logan ,  Ma in  One 
business development executive, said.
The contract also confirms Alcatel-Lucent’s 
role as marine service provider to help 
operators’ maintain their networks at the 
highest standards of service reliability for 
maximum end-user confidence, the company 
said. 

the installation will be completed in 2011, 
with the final delivery taking place during 
August 2012.
“Oslofjord II is a very important project for us 
in the Norwegian market. We have worked 
with Statnett on numerous occasions and 
are both proud and pleased that they have 
placed their trust in us once again”, says 
Krister Granlie, Nexans Managing Director 
Umb i l i ca ls  &  Submar ine  H igh  Vo l tage 
Business Group.
The existing Oslofjord cables, based on an 
oil-f i l led design, were manufactured and 
installed by Nexans in a series of projects 
between 1959 and 1980.
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Composite Technology has announced a 
new order for its subsidiary, CTC Cable 
Corporation from Midal Cables Limited. The 
order is for ACCC(R) core to be stranded by 
Midal to produce 70 kilometers of ACCC(R) 
Drake conductor for a reconductor project 
of an existing 132 kV, 125 MVA per circuit 
ACSR Zebra conductor transmission line. 
This project will upgrade the line into a higher 
capacity 260 MVA per circuit ACCC(R) Drake 
conductor line. Installation is scheduled for 
September 2010. 

CTC Cable’s ACCC(R) Drake conductor was 
chosen for this project because it exceeded 
ACSR’s mechanical and electrical parameters and 
its slightly smaller outer diameter offered better 
performance in wind conditions. Due to lower 
resistance and reduced line losses, our conductor 
enabled an increase in capacity without replacing 
existing structures. The application of ACCC(R) 
conductor in this line substantially improves the 

Prysmian, has been awarded a new major 
contract worth around € 250 million for 
the execution of a 400 kV power Extra 
High Voltage transmission turnkey project 
by Abu Dhabi Transmission and Dispatch 
Company (TRANSCO). Prysmian will 
provide engineering, manufacturing, 
installation and commissioning of the 400 
kV cable system (triple circuit route of 
25 km for a total of 230 km of extruded 
insulation (XLPE) cable and related 
network components). The total project 
execution time is 24 months.

This new award underl ines the Group’s 
lead ing  pos i t ion  in  the  supp ly  o f  EHV 
cable systems. It is worth to remark that - 
coming after a project well in excess of € 
200 million for offshore wind farm cables 
secured by the Group in the last weeks - 
i t  confirms first signals of sound market 
recovery in the II quarter and allows further 
visibility for transmission sales development 
after 2010. The Transco project proves - 
once more - the validity of know-how and 
technologies developed by Prysmian in the 
sector and the commitment to support the 

Prysmian secures a contract worth €250 
Million for a 400 KV power cable project 
in Abu Dhabi

development of smarter and greener power 
grids worldwide.
The new link is of high importance for the 
Abu Dhabi Emirate’s power transmission 
sys tem.  I t  w i l l  connec t  the  Bah ia  and 
Saadiyat Grid Stations, via some of the 
most prest igious infrastructure and real 
estate development areas like Yas Island 
– location of the new F1 Race track and 
huge luxury Real Estate development - and 
Saadiyat where it is under construction the 
new Abu Dhabi Cultural District that will host 
also the Louvre and Guggenheim museums. 
The underground cable system will replace 
the existing overhead lines resulting in a 
significantly lower environmental impact. 
The project can be classified as the
largest 400 kV underground cable system in 
the region and the largest EHV XLPE cable 
system in the world (in terms of contract 
value) ever awarded to a single supplier. 
“ I t  is  huge,  complex and innovat ive as 
it wil l require also the adoption of micro 
tunnell ing technology, a new application 
for  power  t ransmiss ion pro jec ts  in  the 
region. Engineering skills, customer focus 
and market knowledge, are confirmed to 
be Prysmian’s strengths also in the ME.” 
declares Giovanni Caradonna, ME General 
Manager.

Composite technology announces fi rst 
project in Qatar

capacity and reliability of the transmission grid 
serving Qatar in the KAHRAMAA network. 
Benton Wilcoxon, Chief Executive Officer of 
Composite Technology Corporation, stated, 
“The continued adoption of ACCC(R) conductors 
within new territories shows the effects of our 
new marketing strategies. We are very excited to 
receive this fi rst order from the Middle East and 
are looking forward to further near term expansion 
in the region.” 
This entry into the Middle Eastern market is 
further evidence of CTC Cable’s position as 
the leading Composite Core conductor in the 
electrical transmission and distribution industry. 
ACCC(R) conductor is the most broadly accepted 
composite core conductor technology in the 
industry with over 140 installations and 9,400 
kilometers commercially deployed in transmission 
and distribution grids in the U.S., Mexico, South 
America, Asia and Europe. 

EU to provide 100 million 
euros in building a 
second submarine cable 
between Estonia and 
Finland

The European Commission decided 
to allocated 100 million euros for 
the construction of Estlink 2, a new 
submarine transmission cable between 
Estonia and Finland, a project by 
Fingrid and Elering, the electricity 
transmission system operators in 
Finland and Estonia.  The capacity of 
the new link costing a total of approx. 
320 million euros is 650 megawatts, 
and it is due to be commissioned in 
early 2014.

The Commission said the transmission 
connection between Finland and Estonia 
was very important,  which is why i t 
granted the subsidy. The subsidy is part 
of a broader recovery package of the EU, 
aiming to stimulate economic activity in 
the Union and also support the strategic 
energy policy objectives. In this way, 
one of the two conditions imposed by 
the Board of Directors of Fingrid in its 
investment decision of 19 May 2010 has 
been fulfilled. The final execution of the 
project still requires that the recently-
opened electr ic i ty market in Estonia 
continues to develop favourably.
The preliminary planning of the project 
together with Elering has progressed 
on schedule. The environmental, nature 
and water ecology studies as well as the 
seabed survey were completed in the 
early part of 2010.
The permit applications were delivered 
to the authorities in the spring of 2010, 
and inquiries to submit quotations for the 
converter stations, cable, transmission 
line and substations have been sent. 
The goal is to sign the contracts with the 
suppliers in 2010. Forest and earthwork 
at the Anttila substation in Finland will 
commence in the autumn of 2010 so that 
the targeted schedule can be kept.

EU to provide 100 million 
euros in building a 
second submarine cable 
between Estonia and
Finland
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to allocated 100 million euros for 
the construction of Estlink 2, a new 
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Estonia and Finland, a project by 
Fingrid and Elering, the electricity 
transmission system operators in 
Finland and Estonia.  The capacity of 
the new link costing a total of approx. 
320 million euros is 650 megawatts, 
and it is due to be commissioned in 
early 2014.
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granted the subsidy. The subsidy is part 
of a broader recovery package of the EU, 
aiming to stimulate economic activity in 
the Union and also support the strategic 
energy policy objectives. In this way, 
one of the two conditions imposed by 
the Board of Directors of Fingrid in its 
investment decision of 19 May 2010 has 
been fulfilled. The final execution of the 
project still requires that the recently-
opened electr ic i ty market in Estonia 
continues to develop favourably.
The preliminary planning of the project 
together with Elering has progressed 
on schedule. The environmental, nature 
and water ecology studies as well as the 
seabed survey were completed in the 
early part of 2010.
The permit applications were delivered 
to the authorities in the spring of 2010, 
and inquiries to submit quotations for the 
converter stations, cable, transmission 
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The goal is to sign the contracts with the 
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commence in the autumn of 2010 so that 
the targeted schedule can be kept.

http://www.yourcableaccessoriesnews.com/


www.thecabledirectory.com - TCD Review - Edition 10 - page 21

Cable Projects

Fujikura establishes a 
joint venture subsidiary 
for FTTH business in 
China 
Fujikura Ltd. and Shanghai 
Grandway Telecom Tech, located 
in Shanghai City in China, agreed 
on the establishment of a joint 
venture company for optical wiring 
equipment for optical networks, 
including equipment for FTTH, 
mainly targeting the Chinese 
market, and recently signed an 
agreement to that effect. 

Currently, China is rapidly developing 
o p t i c a l  b r o a d b a n d  n e t w o r k s ,  a s 
indicated by the fact that the Chinese 
g o v e r n m e n t  h a s  a n n o u n c e d  t h i s 
year the planned fusion of the three 
services (communications, CATV, and 
the Internet), so that it is expected 
that  the market  for  opt ica l  w i r ing 
equipment for optical networks wil l 
also be expanding rapidly, including 
equipment for FTTH.
 As a strategy to expand our optical 
wiring equipment business in the wake 
of this rapid expansion of the market in 
China, we agreed to establish a joint 
venture company with Grandway, our 
general sales agent for fusion splicers 
in China, and recently concluded an 
agreement to that effect. Based on 
the except ional  technical  st rength 
we have in the development, design, 
and manufacturing of optical wiring 
equipment and on the robust business 
infrastructure Grandway has, we aim 
to overwhelm our rivals and dominate 
the market for optical network wiring 
equipment in China, and become a 
leader in the industry in the future.

A South Korean consortium has won a one-
billion dollar deal to lay fibre optic cables in Saudi 
Arabia, a state trade promotion agency stated.
Korean Middle East Engineering, a joint venture of 
four South Korean businesses in the kingdom, was 
named main project contractor by Saudi Arabia’s 
Integrated Telecom Company, the Korea Trade-
Investment Promotion Agency said.
The project is to set up a national network in Saudi 
Arabia and also to connect the country with Sudan, 
Yemen, Oman and the United Arab Emirates by 
undersea cable by December 2013, the agency 

South Korea fi rms win billion-dollar Saudi cable deal

said in a statement.
“Since the Dubai debt crisis, Saudi Arabia is becoming 
an attractive market for South Korean businesses,” 
said Lee Kwan-Seok, head of the agency’s Korea 
Business Centre in the Saudi capital Riyadh.
Lee said the deal was expected to create new 
opportunities for South Korean businesses in Saudi 
Arabia, noting the cable contract was awarded 
despite fi erce Chinese competition.
“This shows how highly they value the technology of 
South Korean businesses,” he said.

Leoni has now following completion of 
the planning and testing phase, delivered 
the first 350 kilometres of power cable for 
the Gotthard Base Tunnel in Switzerland. 
This will be installed in the western tube 
of the section from Bodio to Faido of the 
world’s longest railway tunnel. 

Leoni supplied the first shipment by train 
directly to the Gotthard tunnel. In the months 
ahead the various ready-assembled power 
cables, which have an overall length of 350 
kilometres, will be laid in the 16.6 kilometre 
section between the two towns in the Ticino 
can ton  o f  Swi tzer land .  A fu r ther  2000 
kilometres of cable will be supplied over the 
next four years. 
Leoni will be producing all of the power supply 

Leoni starts supply for the Gotthard 
Base Tunnel

and safety cables for both the main tubes 
and the cross passages of this mammoth 
Swiss construction project. “We are, with 
our cables, facilitating the tunnel’s power 
supply, its emergency power, lighting and 
vent i lat ion,” explains Beat Kaltenrieder, 
project leader at Leoni. “These cables are 
halogen-free and, to the highest possible 
standard, fulfil the stipulated fire protection 
criteria as are common in safety-sensitive 
construction projects such as tunnels, but 
also hospitals and airports.” 
The temporary construct ion cables also 
come from Swiss subsidiary Leoni Studer. 
They supply the equipment and machinery 
with power while the two tunnel tubes are 
being f inished and wil l  subsequently be 
removed. As an all-in provider, Leoni has 
also prepared a laying plan that ensures 
seamless logistics while the cable is being 
installed, and with its experts advises on 
the cable entry. 
Wiring of the Gotthard Base Tunnel is one 
of the Company’s largest contracts outside 
the automotive industry. Leoni expects the 
project to generate sales of about EUR 59 
million over its term of around six years. 
World’s longest railway tunnel stretching 
57 k i lometres wi l l  s igni f icant ly  improve 
travel and transport options across the Alps 
and will go into operation on schedule in 
2017. Whereas the journey from Zurich to 
Milan at present still takes 3 hours and 40 
minutes with a Cisalpino tilting train, this 
travel time is likely be an hour shorter from 
2017. The principal of the Gotthard Base 
Tunnel project is AlpTransit Gotthard AG, a 
subsidiary of Swiss Federal Railways (SBB) 
based in Luzern. 

http://www.yourfibreopticnews.com/
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Asia Pacifi c Wire & Cable 
bags $18.4M in Thai 
contracts
Asia Pacific Wire & Cable Corp. Ltd, a 
Taiwan manufacturer of wire and cable 
products for the telecommunications and 
electric-power industries, reports that its 
Thai subsidiary Siam Fiber Optics Co. 
Ltd has signed several major contracts 
with local companies and state-owned 
telecommunication companies for a total 
value of about $18.4 million. 

The contracts include a $5.7 million contract 
with Marubeni Thailand Co. Ltd to deliver 
5,650km of fi ber optic cable over a seven-
month period through October 2010; a 
$3.8 million contract to deliver 2,794km of 
fi ber optic cable to TOT Public Co. Ltd, a 
state-owned telecommunications company, 
which commenced in May 2010 and would 
run for four months; and two contracts 
from Thai Transmission Industry Co. Ltd 
to provide 4,130km of ADSS & 4,324km 
dropwires of fi ber optic cables in an effort 
to link the telecommunication network for all 
the domestic universities in Thailand totaling 
approximately $8 million over 14 months, the 
fi rst of which commenced in January 2010. 
Siam Fiber Optics Co. Ltd is 60 percent owned 
by Charoong Thai Wire and Cable Co., the 
latter is 51 percent directly or indirectly owned 
by APWC. Three non-controlling interest 
parties own the remaining 40 percent.

Cable Projects

Nexans has signed a Frame agreement with 
Nordex, to supply customized WINDLINK® 
power cable sets (dedicated cut lengths 
according to Nordex specifications) and kits 
(pre-terminated sets) for onshore wind farm 

Nexans signs a Frame agreement with Nordex to supply 
WINDLINK® cable sets and kits

Asia Pacifi c Wire & Cable 
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contracts
Asia Pacific Wire & Cable Corp. Ltd, a 
Taiwan manufacturer of wire and cable 
products for the telecommunications and 
electric-power industries, reports that its 
Thai subsidiary Siam Fiber Optics Co. 
Ltd has signed several major contracts 
with local companies and state-owned 
telecommunication companies for a total 
value of about $18.4 million. 

The contracts include a $5.7 million contract 
with Marubeni Thailand Co. Ltd to deliver 
5,650km of fi ber optic cable over a seven-
month period through October 2010; a 
$3.8 million contract to deliver 2,794km of 
fi ber optic cable to TOT Public Co. Ltd, a 
state-owned telecommunications company, 
which commenced in May 2010 and would 
run for four months; and two contracts 
from Thai Transmission Industry Co. Ltd 
to provide 4,130km of ADSS & 4,324km 
dropwires of fi ber optic cables in an effort 
to link the telecommunication network for all 
the domestic universities in Thailand totaling 
approximately $8 million over 14 months, the 
fi rst of which commenced in January 2010.
Siam Fiber Optics Co. Ltd is 60 percent owned 
by Charoong Thai Wire and Cable Co., the 
latter is 51 percent directly or indirectly owned 
by APWC. Three non-controlling interest 
parties own the remaining 40 percent.

The Prysmian Group announces new 
investments in China on the occasion of the 
Italian Business Mission to China, organised 
by the Italian Government, Confindustria, ICE 
and ABI. The project, worth about Euro 20 
million (in addition to Euro 10 million already 
invested in 2009), will double production 
capacity and introduce new technology 
at the Baoying plant for High Voltage and 
Extra High Voltage cables and systems. This 
project brings the total resources invested by 
Prysmian in China to some Euro 120 million, 
since the Group’s entry in the country. 

The aim is to further strengthen the Group’s 
technological leadership, and market share, in 
China, particularly in the area of systems of up to 
500 kV capable of carrying electricity to entire cities 
(Prysmian has been selected by China State Grid 
for the new 500 kV EHV cable system in the Anhui 
province). The plant will be equipped with a second 
tower for Vertical Continuous Vulcanization, a 
technology that is one of the most advanced in the 
industry. Prysmian has also signed a technology 
co-operation agreement with the Wuhan Institute 
of Technology (a Chinese government body) to 
carry out research and develop new technology 
in the sector of EHV cables and systems. 
Present in China since 1996, the Prysmian Group 
is one of the top Italian companies operating in the 
country with sales increased to Euro 160 million in 

Prysmian investment in China rises to
€ 120 million

2009 (domestic sales reported a + 28% growth). 
Headquartered in Beijing, Prysmian employs 
around 1,000 staff in 5 plants that manufacture HV 
power transmission cables and systems, special 
cables for industrial applications, optical fi bre and 
copper cables for the telecommunications sector. 
Prysmian is particularly focusing on strong growth 
in the businesses of HV cables and systems, 
special cables for industrial applications, especially 
in the area of renewable energy, and optical fi bre 
for telecommunications. 
China represents upwards of 20% of the worldwide 
cables market. The Chinese government has 
announced the construction of approximately 
26,000 km of new power lines, with the Group 
ready to take up these development opportunities, 
thanks to its local investments not only in 
technology and products but also in developing 
production capacity and human resources. 
Prysmian’s more strategic customers include the 
principal national grid managers such as China 
State Grid, Beijing PSB, Shanghai PSB and 
Jiangsu PSB, leading wind farm development 
companies such as Guo Dian United Power, 
Gamesa, Suzlon and SE Wind, transport sector 
companies like CRC (Chang Chun Railway 
Company), Beijing Metro and Alstom, and some 
of the largest local telecommunications companies 
such as China Mobile and China Unicom. 

projects across Europe.

The WINDLINK® solution comprises cables 
and connectors, with kits customized to the 
specif ic needs of each wind turbine and 
supplied ready to install. They are ordered 
d i rec t ly  f rom Nexans by  Nordex tower 
manufacturers and contain pre-instal led 
cables for Nordex onshore wind projects in 
various locations in Europe.
Nordex  has  spec i f ied  the  WINDLINK® 
solution for the Low Voltage loop cables 
(450/750 V) and for fixed installation tower 
cables, both transmitting power from the 
wind turbine generator to the transformer at 
the base of the tower. The Nexans cables are 
designed to safely absorb the torsion loads 
imposed when a nacelle is constantly rotating 
to face the wind. They can also operate over 
a wide range of temperatures, from -40°C to 
+90°C, while resisting exposure to oil, UV 

light, ozone and abrasion.
“This frame agreement with Nordex shows 
how the Nexans WINDLINK® concept goes 
beyond the design and manufacture of high-
performance cables to offer a comprehensive 
solution for the wind power industry”, says 
Klaus Merklein, Nexans Global Sales Manager 
for Wind OEMs. “The key step in concluding 
the agreement was in passing a rigorous 
Nordex audit that confirmed not only the 
quality of our solutions, but also our capability 
to meet a tight delivery schedule.”
The WINDLINK® solutions for Nordex are 
being manufactured at the Nexans facilities in 
Bohain, France, as well as in Hof, Germany, 
at Nexans Power Accessories. The Nexans 
service includes supplying a dedicated kit 
solution for each specific Nordex wind turbine, 
while meeting a short delivery schedule as the 
kits are called off for each project.
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German grid operator, transpower 
stromübertragungs gmbh has awarded 
Offshore Marine Management (OMM) 
the contract to install the HVAC cables 
connecting the Bard Offshore 1 and BorWin 
alpha platforms for the BorWin1 project. 

BorWin1 is the world’s largest offshore wind farm 
cluster, located off the coast of Germany, OMM’s 
role will be to install the two infi eld HVAC cables 
between the principle platforms. From the BorWin 
alpha platform the export cables continue to the 
Island of Norderney and onward to Diele where 
power will enter the German grid. 
This is a major installation project award for OMM 

OMM secures BorWin1 contract from transpower

encompassing key facets of the company’s subsea 
portfolio and capabilities. OMM will manage the 
complete process, from the expansive preparatory 
works and installation through to the post cable 
burial survey and fi nal client deliverables.
Operations will be conducted from a state-of-the-art, 
multiple support DP2 vessel manned with OMM 
survey and cable teams. Hallin Marine and Modus 
have been selected as sub-contractors, supplying 
specialised vessels and equipment. The scope 
of work will include inspections of the J-tubes, 
visual route and platform inspections with OMM’s 
specially-designed software package, pre-lay 
grapnel runs and full topside preparatory works on 

both platforms for the J-tube pull in operations. 
OMM will supply two topside teams for the pull in 
works, including all required equipment, and will 
then lay and monitor the two (208mm OD) 1.1km 
HVAC cables along the proposed routes between the 
platforms at a water depth of approximately 40m.
Rob Grimmond, OMM Managing Director, said the 
work was won from the company’s European offi ce 
in Bremen, Germany, but will primarily be directed 
from its operational offi ce in Cambridge, England. 
The Bremen offi ce will be used for operations during 
key phases.
“This contract is a major success for OMM, as it 
will enable us to further secure our position in the 
cable installation market, which is where we see 
much of our future work. Our ability to bring together 
equipment and project-specifi c vessels that are not 
just ‘off the shelf’ and provide individual project-based 
solutions is one of our main strengths.” he said. 
The operations will include the post-lay burial of the 
HVAC cables, ensuring adequate burial depth has 
been achieved to provide satisfactory protection 
from potential third party subsea damage.
OMM will undertake a post-lay burial survey to 
ascertain that the required depth has achieved and 
conduct a second pass burial operation as needed 
before completing a fi nal survey. Final reporting and 
charting, digital video and GIS deliverables will also 
be carried out.

Nexans wins a € 72.7 
million high voltage cable 
contract in the Arabian Gulf
Nexans has been awarded a 72.7 million 
euros contract by the Abu Dhabi Transmission 
and Despatch Company (TRANSCO) for a 
turnkey project to upgrade the high voltage 
underground power cable infrastructure in 
Abu Dhabi City, UAE.
The project for TRANSCO, a subsidiary 
of ADWEA (Abu Dhabi Water & Electricity 
Authority), will involve the design, manufacture, 
supply, installation and commissioning of 
approximately 210 km of 132 kV XLPE (cross 
linked polyethylene) underground power 
cables. Single-phase cables will have copper 
cross-sections of 800, 1000 and 1200 mm2.
“This latest contract for TRANSCO reinforces 
Nexans’ position as a key supplier for high 
voltage power infrastructure projects in the 
Gulf region” says Dirk Steinbrink, Managing 
Director of Nexans Land High Voltage Business 
Group. “Our presence in Abu Dhabi goes back 
to the 70s, and we have recently completed two 
major projects for ADWEA including a 400 kV 
underground link and a 132 kV submarine link 
to Delma Island”.
The TRANSCO cables will be manufactured at 
the Nexans facilities in Belgium and Switzerland 
and should be supplied and installed over an 
18-month period, starting late 2010.

Nexans wins a € 72.7 
million high voltage cable
contract in the Arabian Gulf
Nexans has been awarded a 72.7 million
euros contract by the Abu Dhabi Transmission
and Despatch Company (TRANSCO) for a
turnkey project to upgrade the high voltage
underground power cable infrastructure in
Abu Dhabi City, UAE.
The project for TRANSCO, a subsidiary
of ADWEA (Abu Dhabi Water & Electricity
Authority), will involve the design, manufacture,
supply, installation and commissioning of 
approximately 210 km of 132 kV XLPE (cross
linked polyethylene) underground power 
cables. Single-phase cables will have copper 
cross-sections of 800, 1000 and 1200 mm2.
“This latest contract for TRANSCO reinforces
Nexans’ position as a key supplier for high
voltage power infrastructure projects in the
Gulf region” says Dirk Steinbrink, Managing
Director of Nexans Land High Voltage Business
Group. “Our presence in Abu Dhabi goes back
to the 70s, and we have recently completed two
major projects for ADWEA including a 400 kV
underground link and a 132 kV submarine link
to Delma Island”.
The TRANSCO cables will be manufactured at
the Nexans facilities in Belgium and Switzerland
and should be supplied and installed over an
18-month period, starting late 2010.

SIMpull® Power Cable, a new industrial 
cable tray rated medium voltage power 
cable developed with Southwire’s 
patented SIM Technology®, is the latest 
addition to Southwire’s growing family of 
easy-to-pull wire and cable products that 
require no lubrication during installation. 
SIMpull Power Cable is designed for any 
commercial and industrial application, 
including power generation, institutional, 
data centers, petrochemical and 
wastewater facilities. 

Southwire ’s  p ioneer ing SIM (Sl ikqwik® 
Infused Membrane) Technology, which makes 
installing wire and cable faster, cleaner and 
safer for electrical contractors, was first 
introduced in residential and commercial 
building wire products several years ago with 
Romex® SIMpull® cable, SIMpull THHN® 
cable and, most recently, SIMpull XHHW-2™ 
cable.  In addition to using SIM technology 
in the jacketing of the new industrial MV 
power cable, Southwire is also using no lead 
EPR insulation, giving SIMpull Power Cable 
environmental and installation advantages 
over traditional Type MV cable. 

Southwire Launches SIMpull 
Power Cable

“We’ve paid close attention to the changing 
marketplace, l istened to the chal lenges 
faced by contractors, and have worked hard 
to develop and manufacture wire solutions 
that not only meet, but exceed the needs of 
our customers,” said Brian Sides, director 
of Southwire’s Industrial Division.  “After 
the successful release of our previous SIM 
Technology cables, we’re proud to introduce 
another industry first by offering SIMpull® 
Power Cable with no lead EPR insulation.”  
The new industr ial  cable is avai lable in 
voltages from 2.4 kV to 35 kV, maintaining 
all electrical and physical characteristics 
including cable tray l ist ing fol lowing UL 
1685 requirements, along with the stringent 
IEEE 1202 f lame rat ing.   The jacket  is 
sunl ight resistant and uses Southwire’s 
EFC Envirotect™ no lead EPR insulation, 
making it one of the more environmentally 
friendly medium voltage cables available to 
the industry.  The cable is also available with 
factory installed SIMpull Head™ pulling grips, 
increasing the safety and reliability of your 
pulls while reducing installation time.
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Agreement marks a significant milestone 
for Ducab’s OGP division with two 
contracts for GASCO’s Integrated Gas 
Development (IGD) Project 

Following a series of recent negotiations in 
Yokohama, Japan, Ducab has announced 
winning its second contract to work on Abu 
Dhabi’s Integrated Gas Development (IGD) 
Project, raising the company’s total order 
for GASCO’s Habshan 5 project to just over 
AED 126mn (USD 35mn).  
Ducab’s most recent agreement with Japan’s 
JGC Corporation is valued at AED 51mn 
(USD 13.8mn) for the supply of custom 
power cables to the new Habshan 5 Gas 
Processing Plant.  This follows the signing of 
a contract recently with Hyundai Engineering 
& Construction for supporting the utilities 
and offsite part of the development, a AED 
75mn (USD 20.5mn)  agreement  wh ich 
could see Ducab supplying up to 70% of 

Ducab wins second deal to supply Habshan project worth 
US$34 million (Dh126 million)

the associated facility’s total power cables 
requirements.
Both of the developments are part of Abu 
D h a b i ’ s  I n t e g r a t e d  G a s  D e v e l o p m e n t 
(IGD) Project, a AED 33.8bn (USD 9.2bn) 
plan which aims to increase offshore gas 
production and provide a permanent l ink 
between ADNOC’s offshore Umm Shaif field 
and new onshore processing facil it ies at 
Habshan and Ruwais via Das island.
The Habshan 5 Gas Processing Plant will 
require thousands of ki lometres of high-
quality cables with special materials that 
can withstand Habshan’s harsh environment 
and comply with stringent safety and project 
requirements.  With approved products by 
international bodies such as BSI, KEMA, 
Lloyds and Warrington Fire Research, Ducab 
has a history of supplying major projects 
in the OGP sector with niche products.  
Previous partnerships with GASCO alone 
include the OGD II I  project through US 
Bechtel and the Ruwais 3rd NGL through 
Italy’s Snamprogetti, among others.
La i t h  Mad i ,  Manage r  o f  O i l ,  Gas  and 
Petrochemical  (OGP) Sector  at  Ducab, 
says that the two recent awards fall into the 
strategic objective for Ducab to become a 
dominant cable supplier for OGP projects 
in the region.  Through some of the top 
EPC contractors in the world, he added that 
Ducab is committed to being part of global 

OGP developments and is actively involved 
in monitoring major OGP ventures from its 
UAE headquarters.  
“The IGD Project is an extraordinary venture 
within the Abu Dhabi gas sector that is 
bringing together many specialized groups 
on the cutting edge of their trade,” comments 
Mr. Madi.  “These kinds of projects and the 
growth of the oil and gas sector in UAE—and 
the GCC in general—were the motivation for 
us to launch the Special Cables Unit (SCU) 
at the end of 2009.  Focusing on a distinct 
series of products fitted to the demands of 
the OGP sector, we work with our clients in 
designing tailor-made cabling solutions while 
offering a high level of service and attention 
through a specialized team within Ducab’s 
OGP division.”
Mr. Madi notes that providing quick and 
reliable access to cabling products was also 
one of the client’s chief concerns in selecting 
a supplier for Habshan 5.  “With two factories 
in  Abu Dhabi  and one in  Jebel  A l i ,  we 
have the capacity to fulfil very large and 
very specific orders within close proximity 
to UAE sites,” he adds.  “Especially on a 
project of this magnitude, having immediate 
access to a resource supply backed up by 
comprehensive technical services as part 
of the overall cable solutions package, can 
make a huge difference in keeping the entire 
development on schedule.” 

North and South Korea could stand to take a 
page out of the book of other potential warring 
factions in Asia, China and Taiwan. 

While North Korea and the South continue to 
bicker - most recently over the sinking of a 
South Korean warship - China and Taiwan have 
been building closer business ties. One project 
full of symbolism for the two is an undersea 
cable project that will link the northern Taiwan 
town of Tamsui (also called Danshui) to China’s 
Fujian Province.
The DanFu Cable is the first collaboration 
of i ts k ind between telecommunicat ions 
companies in Taiwan and China and is aimed 
at promoting peace as well as prosperity, 
according to a Taiwanese government official 
who spoke on condition of anonymity because 
of the sensitivity of the project. Taiwanese 
government officials tread carefully with China 
because the mainland recognizes the island as 

China and Taiwan connect on new undersea cable project

a province of its own.
Taiwan’s Chunghwa Telecom and China 
Telecom on the mainland are in discussions to 
build the cable system, but it’s unclear if work 
has already started. Neither company would 
confirm the current status of the project. 
The cable appears to be a replacement for 
a similar project announced last year to 
connect Xiamen, a city in China’s Fujian 
Province, to Kinmen, a Taiwanese island 
within sight of China. The new project is far 
more bold. Kinmen is only a few kilometers 
away from Xiamen, while the main island of 
Taiwan is separated from China by around 
180-kilometers (112 miles) of sea, the Taiwan 
Strait.
Data sent across the new cable will ostensibly 
be open to all but is meant to connect Taiwan 
more directly to China.
It’s a big step. Communications are often 

viewed as part of national defense due to the 
danger of wire-tapping and because knocking 
them out could help win a war. Taiwan and 
China have been at odds ever since separating 
amid civil war in 1949, and China maintains a 
standing threat to attack Taiwan if the island 
moves towards formal independence.
The two are a leftover dispute from the Cold 
War, similar to North and South Korea. The 
Communist Party of China remains firmly in 
control on the mainland, while Taiwan has 
democratized. The relationship between the 
two has grown closer since China opened 
its doors to business years ago, and more 
recently, the election of Taiwan President Ma 
Ying-jeou. He replaced a pro-independence 
administration and has undertaken a number 
of reforms to allow Taiwanese companies to 
more actively seek business opportunities 
in China. 
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Nexans has been awarded a Euros 
9 million contract by China Nuclear 
Power Engineering to supply specialised 
low-voltage (LV) power, control and 
instrumentation cables for the 1,660 
MWe Taishan EPR nuclear power 
plant currently under construction in 
Guangdong Province.

Nexans is supplying K3 type (not safety 
classified) cables for the Taishan project 
that have been specifically designed and 
tested to deliver exceptional performance, 

Nexans wins Euros 9 million cable contract for China’s 
Taishan nuclear power plant

re l iab i l i t y  and safe ty  in  nuc lear  power 
installations. They wil l  ensure enhanced 
f ireperformance in emergency situations 
based on a high level of fire-retardancy and 
fireresistance together with low-smoke and 
low toxicity characteristics provided by the 
use of zero-halogen materials.
Typical duties for the LV power cables will 
be to power the pumps that transfer water 
between the reactor vessels and the steam 
generators. The control cables will provide 
primary control for primary pumps, safety 

va lves,  vent i la t ion and a i r -condi t ion ing 
and  so  on ,  wh i l e  t he  i ns t r umen ta t i on 
cables wil l  be used for constant system 
surveillance by measuring parameters such 
as steam pressure, water and component 
temperature, liquid levels, flow rates and 
vibration.
“China is a very important market sector 
for  Nexans,  so we are very p leased to 
be involved in th is key development in 
t h e  c o u n t r y ’ s  g r o w i n g  n u c l e a r  p o w e r 
i ndus t ry  tha t  a l ready  has  25  reac to rs 
under construction and many more in the 
planning stages”,  says Bernard Albouy, 
Nexans ’ G loba l  Segment  Manager  fo r 
nuclear industry. “The key to winning the 
contract for the Taishan project was our 
wide port fol io of products that are ful ly 
qualif ied for nuclear power applications, 
together  wi th  a  proven t rack record in 
s i m i l a r  p r o j e c t s  a n d  a  r e p u t a t i o n  f o r 
handling the complex project management 
and documentation issues demanded by 
customers in the nuclear industry.”
The cables for the Taishan nuclear power 
plant will be manufactured in the Nexans 
Mehun-sur-Yèvre plant in France, deliveries 
to  the  s i te  in  Ch ina  w i l l  commence a t 
the end of  2010 and are scheduled for 
completion by the end of 2011.

http://thecabledirectory.com
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Prysmian, a has been awarded a project worth 
in excess of € 150 million by the German 
transmission system operator transpower - a 
subsidiary of the Dutch grid operator TenneT - 
for the grid connection project HelWin1 linking 
two offshore wind farms in the North Sea to 
mainland Germany.

Prysmian will provide complete supply, installation 
and commissioning of the submarine and land 
cable connections as part of a larger contract worth 
approximately a half billion, awarded to the consortium 
of Prysmian and Siemens Energy. Siemens will deliver 
the Voltage Sourced Converter (VSC) system, with a 
rating of 576 MW. The turnkey connection will fi rst link 
the Offshore Wind Park Nord See Ost, located about 
85 km offshore, to the mainland with the purpose of 

Prysmian secures a major project worth more than €150 
million from German transpower

transmitting wind generated renewable power into 
the German Grid.
The project closely follows the recently awarded 
BorWin2 project, worth more than € 200 million, which 
sets a number of milestones in the industry as it will be 
the fi rst commercial ± 300 kV DC cable project using 
extruded technology (highest direct current voltage 
level ever reached), the fi rst 800 MW connection to 
offshore wind parks and the largest VSC system with 
a capacity of 800 MW. The HelWin1 project will also 
use extruded HVDC cable technology from Prysmian 
together with Siemens HVDC Plus® converter 
technology at the offshore platform and onshore 
stations. The HVDC connection of approximately 
130 km to be supplied by Prysmian will comprise 

subsea and land cable types at a voltage of ± 250 
kV DC along a 85 km sea route passing to the east of 
Helgoland continuing along a 45 km land route to the 
land converter station in Büttel, north-west of Hamburg. 
Extruded 155 kV HVAC submarine cable connections 
will complete the connections from the offshore wind 
park transformer platforms to the offshore converter 
platform.
The cables and accessories will be manufactured 
from 2011 onwards in Prysmian’s European HV 
factories including the dedicated submarine cable 
facility in Arco Felice, Italy. Installation activities will 
commence in 2011 and continue throughout 2012. 
The commencement of operation of the HVDC link is 
planned for 2013. 

Pacific Crossing has further upgraded the 
capacity and enhanced its Ethernet service 
offering on its infrastructure in order to match 
continual growth in demand for its services. The 
newly added capacity will come into service 
at the end of July. A third upgrade of the PC-1 
system is scheduled for later in 2010. 

“Pacifi c Crossing has gone from strength to strength 
after it became an NTT Communications company”
Following its upgrade of the PC-1 system in 2008, 
which pushed the lit capacity of the cable over the 
1Tbps (Terabit per second) mark, Pacifi c Crossing 
has now added additional wavelengths to boost 
trans-Pacifi c capacity further to more than 1.3Tbps. 
The upgrade has been implemented seamlessly on 
the existing PC-1 infrastructure, with no interruption to 
customer services and circuits. 
“Pacifi c Crossing has gone from strength to strength 

A Japanese 
corporation in 
talks to supply 
e l e c t r i c i t y 
transmission 
cable to 

Deepwater Wind says in a letter to state regulators 
that it is considering building a manufacturing 
facility in Rhode Island, and that approval of a 
power-purchase agreement involving the offshore 
wind developer will be a “major consideration” in 
its decision. 

Mitsubishi International Corp., which has offi ces 
in New York City, submitted the letter to the state 
Public Utilities Commission on Monday in support of 

Japanese Company would supply cable to Deepwater Wind 
project, Rhode Island, US

a proposed pact between Deepwater, the company 
behind the plan for an eight-turbine offshore wind 
farm near Block Island, and National Grid, Rhode 
Island’s main electricity utility. 
Deepwater needs to have the 20-year contract to 
guarantee a buyer of its power approved before 
proceeding with the project. The PUC rejected a 
previous agreement in March because the panel 
judged the price to be too high. 
In the letter, Ryuji Watanabe, a vice president and 
general manager at Mitsubishi, says that his company 
is considering supplying cable to the Block Island 
wind farm, as well as other Deepwater projects. 
Deepwater is proposing a second, 100-turbine wind 

farm in waters off Rhode Island and is also exploring 
projects in New Jersey, New York and elsewhere. 
“In connection with those discussions, we, together 
with our strategic Japanese partner in power 
cable manufacturing, are exploring the possibility 
of locating a new manufacturing facility in the 
United States, including locations in Rhode Island,” 
Watanabe wrote. “The construction and operation 
of such a manufacturing facility will have signifi cant 
employment impacts.” 
He adds, “Approval of the Block Island power-
purchase agreement will be a major consideration 
in our determination of whether and where to locate 
such a facility.”

Pacifi c Crossing announces further PC-1 upgrade to meet 
demand growth

after it became an NTT Communications company,” 
said Mark Simpson, chief executive offi cer of Pacifi c 
Crossing. “The comprehensive support and capabilities 
of NTT Com has signifi cantly enhanced our ability to 
deliver seamless capacity and network services to our 
customers, allowing them to connect their sites in the 
U.S. and Japan via an end-to-end infrastructure that is 
wholly-owned and managed by a single operator.” 
Through the integration of its network and business 
with NTT Com’s global presence, Pacifi c Crossing 
now has access to a nationwide fi bre infrastructure in 
Japan, providing seamless access to the Japanese 
market, as well as multiple cable systems reaching 
the rest of Asia. At the same time, Pacifi c Crossing 
is now supported by an extensive backhaul and IP 
network in the U.S., where NTT Com continues to 
build momentum as one of the world’s largest Tier 1 
Internet network providers. 

Simpson, who led the company through a fi ve-fold 
plus increase in capacity sales over the past two 
years, added: “This upgrade is essential for Pacifi c 
Crossing to meet the growth in demand for our trans-
Pacifi c portfolio of services. We expect to initiate a 
further substantial upgrade on PC-1 later in 2010 in 
recognition of continuing demand.” 
The latest upgrade is part of Pacifi c Crossing’s ongoing 
strategy to evolve its network infrastructure to support 
the latest generation of services, including latency 
sensitive and high bandwidth applications. As a part of 
this upgrade, Pacifi c Crossing will add 10G LAN PHY 
services to its existing portfolio of 10G WAN PHY and 
SONET/SDH services. Through the unique network 
topology of the PC-1 cable system, Pacifi c Crossing 
delivers the lowest latency for network services across 
the Pacifi c, a key factor for time sensitive applications 
and the fi nancial industry in particular. 
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In response to the growing demand for the 
NoWarp photovoltaic wire 1 used in solar 
cell module conductors, Hitachi Cable Ltd 
(Hitachi Cable) will introduce new production 
equipment at Hitachi Cable (Johor) Sdn Bhd 
(Hitachi Johor).

In its press statement, the investment fi gure was 
stated to be around 500 million yen (RM18.4 
million). Full-scale operation of the new equipment 
is slated to get underway in August this year.
In solar cell modules, photovoltaic wires connect 
the individual cells that make up a solar cell, serving 
as a conductor that collects the generated electric 

Hitachi Cable to invest RM18.4 million in its Malaysia plant
power. In light of the mainstream technology 
affecting the industry now, crystalline silicon solar 
cells have been made slimmer in recent years for 
increased production effi ciency.
However, in thinner cells, the individual cells are 
more susceptible to the thermal stress generated 
when connected to photovoltaic wires, which 
sometimes result in warp. Photovoltaic wires must 
be fl exible enough to absorb this thermal stress 
and to resist cell warp.
Hitachi Cable’s efforts to optimis thermal processing 
conditions had won its NoWarp photovoltaic 
wire high marks for achieving flexibility while 
maintaining high electrical conductivity. This wire 
currently holds an approximate 20 per cent share 
of the world’s photovoltaic wire market.
Growing interest in energy conservation and efforts 

to prevent global warming had led to anticipated 
annual growth rates for solar cell module output 
capacity averaging 22 per cent.
By 2015, the corresponding market was projected 
to grow to roughly 3.3 times in its size in 2009. This 
anticipated demand had energised the production 
of solar cell modules around the world. This trend 
had been accompanied by growing demand for 
photovoltaic wire, creating a need to develop 
supply structures across a broad regional basis.
By establishing this new production facility in 
addition to existing facilities in Japan and China, 
the Hitachi Cable group was seeking to expand 
net sales of wiring materials for solar cell use; 
primarily NoWarp products, from approximately 
four billion yen in fi scal 2009 to nine billion yen 
in fi scal 2012.

Ducab high voltage 
plant to be completed in 
February 2011 

Andrew Shaw, managing director of UAE-
based cable manufacturer, Ducab has said the 
company’s planned $64m high voltage (HV) 
and extra high voltage (EHV) cable factory joint 
venture will be completed in February 2011, 
Meed has reported. The 30,000 tonnes-a-year 
plant at Jebel Ali in Dubai is a joint venture 
between Ducab and the UAE’s two main utilities 
companies. Ducab has a 50% share while 
Dubai Electricity and Water Authority (Dewa) 
and Abu Dhabi Water and Electricity Authority 
(Adwea) each have a 25% share. 
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Andrew Shaw, managing director of UAE-
based cable manufacturer, Ducab has said the
company’s planned $64m high voltage (HV)
and extra high voltage (EHV) cable factory joint
venture will be completed in February 2011,
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plant at Jebel Ali in Dubai is a joint venture
between Ducab and the UAE’s two main utilities
companies. Ducab has a 50% share while
Dubai Electricity and Water Authority (Dewa)
and Abu Dhabi Water and Electricity Authority
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Furukawa Electric stated that it will begin 
joint-venture production of industrial-use 
rubber-insulated power cables in China. 

The major cable manufacturer p lans to 
establish Huatong Furukawa (Tangshan) 
Cable Co. in late August with Hebei Huatong 
Wires & Cables Group Co. To be capitalized 
at roughly 1.75 billion yen, this joint venture 
will be 45%-owned by the Furukawa group, 
with the remainder held by the Chinese power 
cable producer.
The venture is expected to employ about 200 

Furukawa Electric to Produce Power 
Cables in China

people and begin producing rubber-insulated 
power cables for use in mining and oil drilling 
equipment, as well as for wind turbines, at a 
Hebei Huatong factory.
By offering products with high added value and 
higher quality, the joint venture is expected 
to generate sales of 9.5 billion yen in fiscal 
2011.
The Chinese market for mining-use cables 
was worth around 77 billion yen in fiscal 2009. 
Furukawa sees the market growing at a pace 
of 10% a year.

PD Ports has welcomed the decision by a 
major supplier to the offshore energy sector 
to more than double its facility at Hartlepool 
dock.  This news comes as JDR Cable 
Systems is backed by UK Government 
funding to help continue its groundbreaking 
work in wind farm development. 

Jerry Hopkinson, PD Ports’ MD, bulks, ports and 
logistics, said: “The expansion of JDR is very 
good news as it reinforces Hartlepool’s position 
in the offshore renewable energy sector and the 
confi dence our customers have in the port’s ability 
to facilitate the needs of offshore manufactures. 
It is evidence that our plans to build a renewable 
energy supply chain cluster in the region is 
progressing well.” 
JDR’s purpose-built state-of-the-art 100,000 sq 

PD Ports welcomes expansion by JDR Cable Systems to 
expand at Hartlepool Dock

ft facility, which incorporates two carousels to 
process the 2,200 tonne cables, is the only site 
in the UK designed specifi cally to manufacture 
subsea power cables for the oil and gas sector and 
the burgeoning offshore renewables market. 
The location at Hartlepool dock allows the cables 
to be spooled directly onto cable-laying vessels. 
The Hartlepool site is also strategically placed for 
the Dogger Bank’s North Sea expansion zone 
which the UK Government recently targeted as a 
preferred site for wind farm technology. 
JDR has recently completed a 25km subsea 
power cable and hub for the South West Regional 
Development Agency’s Wave Hub project - to be 
deployed off the coast of Cornwall at the end of 
July. JDR has also just fi nished work on 200 km 
of  array cables for the Greater Gabbard offshore 

wind farm and has begun work on 230 km of array 
cables for the London Array offshore wind farm. 
JDR was recently awarded a £2million grant to 
develop high voltage cables.  The award forms part 
of the Department of Energy and Climate Change 
(DECC’s) plans to help UK companies invest in the 
equipment and technology required to support the 
country’s transition to a low carbon future.   
Patrick Phelan, Managing Director of JDR Cable 
Systems Ltd. said: “JDR is pleased to be located 
in Hartlepool with PD Ports as a partner. We have 
already reaped the benefi ts of having direct access 
to the North Sea and the proximity to all the major 
offshore wind farms currently under development 
in the UK. In addition, the ability to expand our 
facilities as the market demands is essential to our 
strategy of growth and diversifi cation.” 
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Habia Cable is currently installing a new 
large cabling machine in their new multicore 
cable factory in China and the machine will 
be commissioned shortly.   The machine has 
capacity for 19 bobbins and so will enable 
Habia to manufacture medium and large size 
cables in long lengths, primarily to support the 
Asian market as well as selective European 
Customers, where large volumes are needed.

An exciting new feature of this investment is our 
ability to manufacture multi-coax cables.  For 
example, our new Speedfoam range can now 
be professionally cabled into multicore versions, 
armoured and/ or waterblocked if required.
Speedfoam is a halogen free, low loss coaxial 
cable using a precision foamed polyolefin 
dielectric to provide low-loss properties in a 
fl exible, light-weight package. A highly effective 
foil / braid combination gives Speedfoam excellent 
screening effectiveness for use in a wide range of 
applications such as vehicle interconnection, land 
mobile radio systems, wireless LAN (local area 

Habia Cable announces installation of new large cabling 
machine in China

network) and low end radar applications .
This cable typically has a solid centre conductor, 
foamed PE dielectric, bonded foil and braided 
screen.
It offers a cost effective alternative to the Times 
Microwave LMR low loss, halogen free coaxial 
cable range.
Key Features: 
•        Bonded foil screen gives high shielding 
effectiveness hence low losses
•        Use of foamed PE dielectric reduces losses 
for same OD of cable
•        Cables are flexible for ease of installation
•        Cost effective
•        Basic design can be configured to meet a 
variety of different needs eg stranded centre for 
greater flexibility. 

Typical applications for our Speedfoam Cables 
are: 
•        Wireless LAN – Cables used to connect 
WIFI antennas in public buildings etc

•        Data centres – although this application has 
been largely superceded by twisted pair databus 
cables
•        Land Mobile Radio – Private Mobile Radio 
Networks etc to connect radios to antennas
•        Flexible Jumper Cables for Cellular antenna 
masts
•        Commercial communications intstallations 
•        Vehicle communications systems – military, 
government and commercial
•        Shipborne radio and electronics systems 
(please note we can make a waterblocked 
version)
•        Radar systems operating up to 8 GHz 
–military, marine and civil.
•        Rail and underground communications 
and CCTV
•        Used to connect mini base stations used 
to give ‘fill in’ coverage in large commectial 
buildings

The multicore cable factory opened last year and 
is part of Habia Cable’s planned development 
in China.

Nexans opens a 
new aircraft cable 
manufacturing plant in 
Morocco as part of its 
partnership with Airbus 
Nexans has opened a new manufacturing 
plant entirely dedicated to aircraft cables 
in Mohammedia, Morocco. The plant, 
which is now in operation, is the result of 
an agreement signed in 2008 between 
Nexans and Airbus for the supply 
of advanced cables for the aircrafts 
manufactured by Airbus (A320, A350, 
and A380). 

This investment of nearly 10 mil l ion 
euros strengthens Nexans’ aeronautical 
business as well as the core business of 
its Moroccan subsidiary, which already 
has strong expertise in the manufacturing 
of cables for the automotive, building and 
infrastructure industries. This is Nexans’ 
third plant dedicated to aircraft cables, 
along with similar facilities based in France 
and the United States. 
Nexans has redeveloped the Mohammedia 
plant to accommodate a production area of 
3,000 m² designed to manufacture 21,000 
km of cables per year, with 70 percent to be 
exported. 47 new job positions have been 
created and 2,300 hours of training have 
been delivered to newly hired engineers, 
technicians and operators.
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JDR Cable Systems has been awarded a 
£2million Department of Energy and Climate 
Change (DECC) grant to develop high 
voltage cables. The award forms part of 
DECC’s plans to help UK companies invest 
in the equipment and technology required 
to support the country’s transition to a low 
carbon future. As a leader in the renewable 
energy market, JDR Cable Systems already 
supplies medium voltage cables to major 
offshore wind farms in the UK. 

Patrick Phelan Managing Director, JDR Cable 
Systems Ltd. said, “We are delighted to be 
awarded this grant which recognises our 
leadership position and commitment to the 
renewable sector. The grant will help JDR 
to become the only UK company capable of 
manufacturing high voltage alternating current 
export cables (HVAC), that will weigh up to 4000 
tonnes each, for the rapidly growing offshore 
wind energy market, particularly for UK Round 
3 projects. This £2m award will form part of 
an additional investment of £11m in specialist 
equipment at our deepwater quayside factory 
in Hartlepool. High voltage export cables are a 
bottleneck in the supply chain for offshore wind 
farms and we are delighted that, as a result of 
this investment, we will have the capability to 
manufacture this vital connection right here in 
the UK.” 

JDR Awarded £2M Grant to Develop 
High Voltage Cables

About JDR Cable Systems: JDR is a leading 
provider of custom-designed and manufactured 
static and dynamic subsea power cables, 
umbilical systems and marine cables for a broad 
range of applications throughout the oil and gas 
sector, offshore renewable energy industry, and 
seismic and defence markets. JDR is currently 
in the process of completing a 25km subsea 
power cable and hub for the South West Regional 
Development Agency’s Wave Hub project - to be 
deployed off the coast of Cornwall in mid July. 
JDR has also just fi nished work on 200 km of 
array cables for the Greater Gabbard offshore 
wind farm and has begun work on 230 km of 
array cables for the London Array offshore wind 
farm. 
JDR was recently granted a prestigious Queen’s 
Award for Enterprise 2010. This special award 
is in recognition of the company’s success in 
International Trade for the period from April 2006 
to March 2009. 

Cable Plant
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General Cable, has acquired  its first factory 
in South Africa, through the acquisition of 
wire and cable manufacturer Phoenix Power 
Cable, at the end of last year.

The factory now operates as General Cable 
Phoenix South Africa (GCPSA).
GCPSA manufactures medium- and high-voltage 
power cables, as well as overhead  energy 
transmission and distribution cables.  In the past 
12 months, the business reported revenues of 
about $20-million. The former owners still hold a 
10% interest in the  business.
General Cable marketing director for  sub-Saharan 
Africa Thelma Battiss says that the global General 

General Cable factory acquisition part of African footprint 
expansion

Cable group of companies has 46 factories in 
23 countries around the world, four of which are 
scattered across Africa.
“General Cable has a vision to further  expand its 
footprint in Africa and saw the need to broaden 
its manufacturing spectrum by acquiring Phoenix 
Power Cables,” she adds.
Battiss explains that, with this latest acquisition, 
the company will have the capability to supply 
electric utilities in the region with locally produced 
energy transmission and distribution cables.
General Cables rest of world CEO Mathias 
Sandoval says that investment in power 
generation, transmission and distribution, as well 
as residential and nonresidential construction, has 
grown signifi cantly in sub-Saharan Africa over the 
past few years.
Further, he explains that robust mining investment, 

as well as infrastructure to support the growing 
population and the increasing wealth in the region, 
is expected to result in greater demand for power 
cable products to support infrastructure growth 
well into the future.
“The investments we have made in sub- Saharan 
Africa enable General Cable to benefit from 
these favourable trends, while, at the same time, 
establishing an outstanding platform from which 
to further expand in the region,” he says.
General Cable is currently in the process of 
acquiring an additional factory in Southern Africa 
and will look to acquiring additional units in 
Western Africa and Eastern Africa.
Battiss states that the takeover of Phoenix Power 
Cable by General Cable will also create more job 
opportunities and should benefi t  the communities 
in the surrounding factory  area.

Cable Plant

http://www.yourindustrynews.com/
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Borealis customers can count on a reliable 
partner for growth following Borealis’ completion 
of an over EUR 400 million investment at its 
plant in Stenungsund, Sweden.

A new 350,000 t/y high pressure LDPE plant along 
with modernised compounding and material-
handling facilities were offi cially inaugurated on 
June 2, 2010, increasing total capacity at the site 
from 580.000 t/y to 700.000 t/y.
The world’s leading provider of innovative, value 
creating plastics solutions for the wire and cable 

Stenungsund Expansion to Enable Broad Supply of Borealis 
Solutions for Wire and Cable Sector

Continuing its trend to utilize vacant manufacturing 
facilities, a burgeoning Brockville cable producing 
firm has bought another building to handle the 
growing demand for its products.

Northern Cables has announced it had acquired 
the former Selkirk Metalbestos plant on the 
west side of California Avenue to the north of 
its main plant located further south on the same 
street. Selkirk, which produced lightweight metal 
chimneys and venting products, had closed its 
operation at the end of February of this year. With 
that acquisition, Northern Cables now has three 
manufacturing facilities, two in Brockville and a 
third in Prescott. The company will also add on 
to its workforce, eventually employing around 
134 workers.
In March of this year, federal offi cials announced 
the company would receive a $1.5-million grant 
through the Eastern Ontario Development Fund 
towards a $10.6-million expansion program 
for Northern Cables to extend its commercial 
and industrial cable product lines and build an 
addition to its north-end Brockville factory. Plans 
also called for upgrades to the fi rm’s Prescott 
manufacturing plant. That will still take place but 

Northern Cables acquires former manufacturing site 
for Selkirk

with the acquisition of the former Selkirk plant, 
the company is changing its expansion plans, 
according to Todd Stafford, plant manager and 
vice-president of Northern Cables.
“We have been negotiating for the purchase of 
the Selkirk plant but we did not know if we could 
obtain the property so we continued with plans to 
expand our existing building on California Avenue,” 
said Stafford.
Some new additional expansion will be built at 
the company’s main manufacturing facility, the 
former Coca-Cola plant, which is the fi rst factory 
on the west side of California Avenue just north of 
Parkedale Avenue in the John G. Broome Industrial 
Park. But it will not be as extensive as originally 
announced earlier this year when the company 
said it would add 30,000 square feet to the plant 
for warehousing space. An estimated 6,000 square 
feet will be added to the plant with its production 
facilities reconfi gured to meet demand.
Acquisition of the former Selkirk plant, also on 
the west side of California Avenue across from 
the Procter and Gamble plant, has added 75,000 
square feet to the collective manufacturing and 

warehousing space for Northern Cables. The 
company now has close to 200,000 square feet 
of space with 65,000 at its main production facility, 
also known as 50 California Avenue, 55,000 at 
its Prescott operation and the recently acquired 
Selkirk building.
In its original plans, Northern Cables had intended 
to move its warehousing facility from its Prescott 
plant on Susan Street just southwest of the Edward 
Street railroad overpass, to the new addition 
at its home plant at 50 California Avenue. The 
warehousing will now be moved to the former 
Selkirk plant but manufacturing will also occur 
at that site.
“The former Selkirk plant is located on about 
12 acres of land, which is similar to the amount 
of space we have at 50 California Ave.,” said 
Stafford.
The vacant factory sits at the rear of the property 
meaning the company has ample room to expand 
that facility.
“We plan to have manufacturing capability at 
all three plants in order to meet demand,” said 
Stafford.

industry has expanded its Stenungsund facilities 
while maintaining a closed operation process to 
eliminate potential sources of impurities. The plant 
was designed and constructed with the highest 
wire and cable quality standards in mind.
The capacity expansion builds on Borealis’ 
existing technology platform and demonstrates 
its commitment to high quality, well-known 
brands such as Supercure™ and Visico™. The 
capacity will be focused specifi cally on Borealis’ 
newest products such as Supercure LS4201 

and LC8205 and special products for extra high 
voltage cables LE4201EHV and LE4244EHV. 
Its Visico products for low and medium voltage 
cables LE4423, LE4421 and LE4421M will also 
benefi t from the controlled environment in place 
at Stenungsund.
“Consistency, homogeneity and cleanliness 
are key determinants in enabling the reliable 
production of quality high voltage cables,” 
comments Borealis Chief Executive Mark 
Garrett. “To that end, we have focused the entire 
Stenungsund expansion and Borealis process to 
ensure we deliver the high purity, value-adding 
market applications of the future and consolidate 
our leadership in the demanding wire and cable 
market segments.”
The expansion makes Stenungsund a leading 
world-scale polyethylene facility for advanced 
infrastructure applications and is a continuation 
of a EUR 42 million cross-linkable polyethylene 
(XLPE) capacity upgrade already taken on 
stream during 2007. This new investment will in 
addition enable Borealis to maximise the fl exible 
feedstock – olefi n – polyolefi n integration. Old 
polyethylene capacity of 230.000 t/y will be 
gradually phased out during 2010.
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PSN has landed a major deal for dismantling 
work in the Brent Field, which one of its 
bosses said would position Aberdeen as 
the global centre of excellence for offshore 
decommissioning.  

The Brent Delta Project will create initial 70 
onshore management and engineering jobs 
at PSN in Aberdeen. 
PSN is to begin preparation for the Delta rig 
to be removed from operation; the work will 

PSN secures £200 million deal with Shell in the North Sea

begin later next year. 
There are four instillations in the field, the 
others being Alpha, Bravo and Charlie. Their 
Multibillion-pound decommissioning over 10 
years will be the largest project of its kind in 
the world. 
PSN is now in position to repeat its work on 
the other three platforms; this could be worth 
a total of several hundred million pounds to 
the energy services company. 

B r i a n  N i x o n ,  c h i e f  e x e c u t i v e  o f 
decommissioning industry body Decom North 
Sea, said: “This news is highly significant 
and marks a milestone in the history of the 
North Sea. 
“The fact such a major engineering contractor 
as PSN has been awarded the contract is 
great news for the region’s supply chain as 
many smaller companies will benefit in turn 
and gain experience that will stand them in 
good stead in years to come. 
“It is vitally important that the UK industry 
and supply chain is prepared to secure 
maximum opportunity from the North Sea 
decommissioning programme and, through 
doing so, becomes globally recognised as a 
source of expertise and experience.
“With a programme of decommissioning 
expenditure in the North Sea estimated at 
up to £30billion by 2040, the north-east Paul 
Dymond, operations director of industry body 
Oil & Gas UK, said: “Over the coming decades, 
the UK oil and gas industry will begin large-
scale decommissioning of some of the 470 
installations which have been producing oil 
and gas over the past 30 to 40 years. 
“Each decommissioning project is a complex 
p r o c e s s  w i t h  c o n s i d e r a b l e  t e c h n i c a l , 
economic, environmental, health and safety 
issues which the industry has to address and 
manage properly.”

Subsea 7 has confirmed that the US$75 million 
North Sea pipeline bundle contract award it 
announced on 26th April 2010 was for Apache 
North Sea Ltd’s Bacchus Subsea Development 
Project in the UK sector of the North Sea.  

The Subsea 7 work scope is to engineer, procure, 

Subsea 7 confi rms US$75 million North 
Sea contract for Apache North Sea

fabricate, install and commission a 7km pipeline 
bundle* consisting of production, gas lift, methanol 
and heating pipelines and controls umbilical. The 
pipeline bundle system will be installed using 
the controlled depth tow methodology (CDTM*) 
connecting three new wells at the Bacchus 
Development in a subsea tie-back to the existing 
Forties Alpha platform. 
Procurement, engineering and project management 
has commenced, with offshore installation of the 
bundle scheduled for early 2011. 
Engineering work will be carried out at Subsea 7’s 
Aberdeenshire offi ce. Fabrication of the pipeline 
bundle will be carried out at the company’s North Sea 
bundle fabrication site in Wick, Northern Scotland. 
As part of the Bacchus fi eld development project, 
Subsea 7 will also install a caisson riser system 
at the Forties Alpha platform and conduct pre-
commissioning activities on the complete system.
The Bacchus development is located approximately 
6.7km East North East of Forties Alpha platform in 
Block 22/6 of the UK Sector of the North Sea.

Aker Solutions lands 
Clair Ridge jacket EPC 
contract of NOK 1,7 billion
The Clair Ridge Joint Venture has awarded 
Aker Solutions an EPC contract for the 
delivery of two steel jackets to be located 
west of Shetland.

The contract will be executed by Aker Solutions’ yard 
in Verdal, and includes engineering, procurement, 
construction, load-out and sea-fastening of the two 
steel jackets and associated piles.
The Drilling and Production (DP) jacket will have 
a total weight of 22,300 tonnes, and the Quarters 
Utility (QU) jacket will have a total weight of 
approximately 9,000 tonnes.
Detailed engineering starts immediately, while 
fabrication in Verdal will commence in June 2011. 
The jackets will be ready for load-out mid February 
2013, and delivered March 2013.
Verdal is one of the few yards in Europe specialising 
in jacket construction - with two oil and gas jackets 
currently under construction - Gudrun for Statoil 
and Ekofisk 2/4L for ConocoPhillips, and 48 
jackets for offshore wind farm project Nordsee 
Ost for RWE Innogy.

http://www.yoursubseanews.com/
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L&T has won an important Offshore Rig 
Refurbishment Contract from Oil & Natural 
Gas Corporation (ONGC) for US$83 million. 

Floating Systems Business Unit (FSBU), L&T’s 

L&T to execute vital refurbishment of ONGC’s 
Offshore Jack-up Rig “Sagar Uday” 

newly formed division that promises to offer single 
point responsibility for execution of Offshore 
Drilling Rigs and Floating Production Units in both 
Domestic and International markets, has been 
awarded this project from ONGC through a stiff 
International Competitive Bidding. 
L&T’s all weather; ultra modern fabrication facilities 
at Sohar, Oman and Hazira and engineering 
offi ces of L&T-Valdel in Faridabad, Bangalore and 
Chennai will be supporting this venture, in addition 
to other L&T work centres. The rig on successful 
completion will be deployed to assist and augment 
Offshore Oil & Gas drilling operations in ONGC’s 

Offshore Oil & Gas Fields. 
L&T has been serving the upstream hydrocarbon 
sector since early 90s and successfully executed 
several critical and prestigious Offshore Projects 
for ONGC and international clients, but this order 
is a “fi rst” from ONGC’s Drilling Services Group 
which reaffi rms L&T’s capabilities as single point 
solution provider for the Offshore Oil & Gas 
Industry. 
This contract further affi rms L&T’s capabilities as 
a reliable single source to execute critical projects 
for oil companies and hydrocarbon development 
programmes worldwide.

AMEC has signed a two-year contract 
with Bluewater Services UK Ltd to provide 
engineering and maintenance services 
for two FPSO vessels, currently leased to 
operators in the North Sea.

The value of the contract has not been 
announced.
The two vessels are the Haewene Brim FPSO, 
which has been based on the Shell UK Exploration 
and Production’s Pierce fi eld in the North Sea 
since early 1999, and the Aoka Mizu FPSO, 
which was recently deployed on the Ettrick fi eld 

AMEC secures engineering and maintenance services 
contract for two Bluewater FPSO vessels

for Nexen Petroleum.
AMEC’s facilities engineering team will assist 
in managing and executing the engineering 
and maintenance services from the company’s 
offi ce in Aberdeen, the company’s asset support 
centre. 
The contract award builds on AMEC’s extensive 
global FPSO experience which stretches back 
almost 40 years. Landmark FPSO projects 
include Woodside Energy’s Enfield FPSO 
offshore Australia, ExxonMobil’s Kizomba A & 
B FPSOs offshore Angola and Shell’s Bonga 

offshore Nigeria. AMEC also has a successful 
record of engineering support services contracts 
in the North Sea. 
“I am delighted that Bluewater have chosen 
AMEC to deliver this work,” said John Pearson, 
Managing Director of AMEC’s Europe & 
West Africa business. “Our formidable FPSO 
experience and specialist expertise has been 
instrumental in securing this contract.  Bluewater 
is a new customer for AMEC and we are 
looking forward to building a mutually benefi cial 
relationship with them well into the future.”

http://www.yourindustrynews.com/
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Tecnimont S.P.A, Maire Tecnimont’s main 
operating company has bee awarded a 
contract to develop an acid gas removal plant 
from Kuwait National Petroleum, controlled 
by the Kuwait Petroleum Company. Under a 
Lump-Sum turnkey contract for approximately 
US$400 million, completion of the project is 
expected by 2014. 

Under the contract provision of engineering, 
procurement, construction and commissioning 

Maire Tecnimont lands US$400 million 
LSTL acid-gas removal project in Kuwait

services for a brand new process train of gas 
handling facilities within the Mina Al Ahmadi 
Refi nery. 
Capacity of handling as much as 230 million 
cubic feet a day of gas and 78,000 barrels a 
day of condensates, the new AGRP facility is 
on board with Kuwait’s environmental plans and 
commitment and will contribute in a signifi cant 
manner to reduce emissions by producing clean 
fuels. 

Petrofac awarded pipeline 
project with Kuwait Oil 
Company 

Petrofac has been awarded a KD116.39 
million (US$400 million) contract by Kuwait 
Oil Company. The duration of the project is 
approximately 23.5 months and consists of 
engineering, procurement and construction 
services for the instillation of fuel gas and gas 
oil pipelines.  The development of the will include 
a fuel oil pumping station, metering systems, 
utilities systems and associated electrical, 
instrumentation and telecommunication works, 
for the pipelines from Mina Al Ahmadi to the 
Azzour and Shuaiba Power Stations in Kuwait. 

Foster Wheeler AG announced that it’s Global 
Engineering and Construction Group has been 
awarded a contract by Abu Dhabi Company 
for Onshore Oil Operations (ADCO) for the 
provision of project management consultancy 
(PMC) services for the development of the 
Bida Al Qemzan oilfield in the United Arab 
Emirates. 
The Foster Wheeler contract value for this project 
was not disclosed and will be included in the 

Foster Wheeler awarded PMC contract 
for ADCO’S Bida Al Qemzan oilfi eld 
development in UAE

company’s second-quarter 2010 bookings. 
As PMC, Foster Wheeler will manage, on 
behalf of ADCO, the engineering, procurement 
and construction (EPC) phase of the Bida Al 
Qemzan development and will assist ADCO 
with the selection and award of EPC and 
construction contracts. The objective of the 
project is to achieve a production capacity of 
20,000 barrels per day by the end of the third 
quarter of 2012. 

Saudi Aramco awards 
contracts to Tecnicas 
Reunidas and Daelim 
Industrial at Yanbu 
Refi nery, Saudi Arabia
Saudi Aramco awarded contracts to 
Tecnicas Reunidas SA and Daelim 
Industrial at the 400,000 barrel a day 
Yanbu Refinery in Saudi Arabia.   

Dae l im  w i l l  bu i l d  the  gaso l i ne  and 
hydrocracker units and SK Engineering 
& Construction is to work on the crude 
unit and Tecnicas Reunidas is to work 
on the coker unit, Saudi Arabia’s state 
oil company stated. Tecnicas Reunidas 
announced i t  go t  a  US$700 mi l l ion 
contract separately. 
To meet  domest ic  demands Aramco 
i s  b o o s t i n g  r e f i n i n g  c a p a c i t y  f r o m 
processing crude oil, even though returns 
have narrowed, Chief Executive Officer 
Khalid al- Falih said early this year. John 
Sfakianakis, chief economist at Ridyadh 
based Bannque Saudi Fransi said the 
plant will cost US$10 to US$12 billion. 

Siemens Energy was awarded US$40 Million 
project to engineer and supply an integrated 
power solution for natural gas liquids fractionation 
plant to be set up by Abu Dhabi Gas Industries 
(GASCO). This joint venture between Petrofec 
and GS E&C is on behalf of Gasco.   

Siemens will be the main electrical contractor (MEC) 
for Gasco’s Ruwais 4th NGL train, in Ruwais. The 
train is scheduled to begin operation March 2012. 
For the NGL fractionation plant Siemens will act as 
MEC, providing power-and distribution transformers, 

Siemens awarded US$40 million 
contract for Gasco plant in Abu Dhabi

high, medium, and low-voltage switchgears, and 
motor control centres. Furthermore Siemens will 
provide a power management system, medium 
and low voltage motors, and various other items 
of equipment. Also included are engineering, 
installation, commissioning and supervision of 
the complete electrical equipment.  Benefits 
of the ‘one stop’ approach are the reduction of 
interfaces, project management simplification, 
better communication, risk reduction and the 
leverage of core competencies. 

http://www.yourpetrochemicalnews.com/
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